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CONTRACT DIRECT WITH THE /[ és 9 


An old organization with a new plan now wants an \ ‘‘Nixie’’ is a letter which the mail man is unable to 
agent in every city over 10,000 population. Offers deliver. Many carefully written letters, subjects of 
for the first time an exclusive agency in the following much time and effort, end in the ‘‘Nixie’’ box. 

Cities: A ‘‘Nixie’’ for the life insurance agent is an application 
tints Wisconsin ag ot bei, Ponneytvante upon which he may have expended much effort but which 
ro Hol St. Louis ool iii Chester is rejected by his company. 

ohh. Louis — Madison neee — one A Such ‘‘Nixies’’ offer little grief for agents of The Lin- 
Rockford cen sities oe oan coln National Life Insurance Company because policies 
Indiana Topeka Coneord York are issued on practically all applications sent in and the 
Evansville — policies are back in the hands of the agents ready for 
ute delivery in record breaking time. 


Y snd your ‘‘Nixie’’ “ms : 
The Inter-State is the only organization insuring cilia i xe” problems when you 


only business and professional men for loss from ac- 


cident or sickness. ink | UP| UP (ws |THE (LINCOLN: 





Premium Rates—The Lowest 
Policy Forms—None Superior 
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The Lincoln National Life 


Write the Home Office for particulars 
Insurance Co. 


INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


Brown Hotel Building 
DES MOINES, IOWA 


ERNEST W. BROWN, Sec’y-Treas. i 


‘ Its Name Indicates Its Character’’ 


Lincoin Life Building, FORT WAYNE, IND. 





Now More Than $270,000,000 in Force 
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A dependable policy such as is 
written by the MERCHANTS 
LIFE is frequently the adjuster in 
the settlement of financial difficul- 
ties—the one thing that satisfies 
the banker in a crisis. 








MERCHANTMEN solicit busi- 
ness with the knowledge that every 
man needs life insurance as a pro- 
tection to his business as well as 
to his family. 





There is a greater OPPORTUNI- 
TY for MERCHANTS LIFE 
SALESMEN today than ever be- 
fore. 





A FEW GENERAL AGENCIES 
OPEN TO THE RIGHT MEN. 











MERCHANTS LIFE 
INSURANCE COMPANY 


WILLIAM A. WATTS, President 


Des Moines, Iowa 
Organized 1894 
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NATIONAL ASSOCIATION OF INSURANCE AGENTS 


Great Meeting in Progress at Buffalo, with Important Topics Being 
Considered 


[Special Dispatch from Our Staff Correspondent | 


UFFALO, N. Y., August 21.—Well over a 
thousand agents, special agents and com- 
pany managers are already registered here 
for the twenty-eighth annual convention 
of the National Association of Insurance 
Agents, although the convention proper 
does not start until tomorrow. 

Executive sessions for members only 
have been in progress all day for the purpose of discussing 
freely the major policies of the association. This feature of the 
convention is a new one, and may be an outgrowth of the recent 
criticisms of the policies of the association. 

The subjects for discussion at these meetings are as follows: 
(1) Getting to the public; (2) State association problems and 
State association efficiency ; (3) membership in local boards as 
prerequisite to membership in State associations; (4) multiple 
agencies and underwriters’ annexes; (5) adoption of qualifi- 
(6) National Association’s position on bank 
agencies ; (7) non-affiliated companies; (8) field men assisting 
membership campaigns; (g) the national central uniform rat- 
ing bureau proposal; (10) compulsory automobile insurance by 
State law. 

It will be readily seen that this agenda covers all the im- 
portant subjects now occupying the attention of the fire in- 
surance world. It will be interesting to know what the stand 
of the agents will be in reference to the proposed central rating 
bureau, which is also under discussion at the Minneapolis meet- 
ing of the National Convention of Insurance Commissioners. 

This evening there is to be a monster get-together dinner, in 
which both the men and the women will participate. The 
registration for this event has already far exceeded.the capacity 


cation laws: 


3 


of the Hotel Statler’s largest dining room, and an overflow 
dinner is being arranged. The affair will be strictly informal, 
and there is to be no speech-making, which probably accounts 
for the heavy advance sale of tickets. An informal reception 
for the ladies is in progress this afternoon. 

A number of leading companies have attractive exhibits here, 
and more than usual interest is being shown in them. The 
North British and Mercantile group and the A%tna Life and 
affliated companies both have large parlors on the Mezzanine 
Floor, the former in charge of Chauncey S. S. Miller, and the 
latter in charge of Stanley Withs. The Phoenix of London 
group is maintaining large headquarters, where the service of 
the Old Colony Club in the matter of railroad reservations is 
being freely offered to the delegates. J. T. Tabler, southern 
general agent, is in charge, E. L. Sullivan, advertising manager 
on The Home Insurance Co., has an exhibit, as has R. L. Clark, 
publicity manager of the America Fore group. Several other 
companies are maintaining headquarters. 

\mong the prominent people present have been noted the fol- 
lowing: Cecil F. Shallcross, United States Manager of the 
North British and Mercantile; Everard C. Stokes, United 
States Manager of The Royal Exchange Assurance; A. Duncan 
Reid, President of The Globe Indemnity Company; Edson S. 
Lott, President of The United States Casualty Co.; Robert P. 
Barbour, Assistant United States Manager of the North British 
and Mercantile; R. H. Williams, Assistant Eastern Department 
Manager of The Liverpool and London and Globe; A. G. 
Martin, United States Manager of The Northern Assurance of 
London; John B. Morton, Vice-Presidtnt of The Fire Asso- 
ciation of Philadelphia, and B. F. Norwood, Superintendent of 
Agencies, Globe Indemnity Co. 
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CONVENTION OF INSURANCE COMMISSIONERS — 


Fifty-fourth Annual Meeting Discusses Problems Affecting Companies 
and State Departments 


(Special Dispatch from Our Staff Correspondent ) 


INNEAPOLIS, MINN., August 21.—by 
far the largest gathering ever in attendance 
at an annual meeting of the National Con- 
vention of Insurance Commissioners was 

indicated when, at the opening session to- 

day of the fifty-fourth annual meeting, at 
the Hotel Curtis, Minneapolis, thirty-one 





States answered the first roll-call, and be- 
fore the day was over representatives of seven additional States 
had registered, and still others had notified the convention offi- 
cials of their arrival on Wednesday. Including guests, over 
250 had registered. 

While the convention proper misses several of the old guard 
who in other years have been prominent in the council chamber, 
many are in attendance as guests, including T. B. Donaldson, 
L. Phillips, New York; C. W. Hobbs, and 
I’. Ramey, Kentucky: J. V. 


Pennsylvania: J. 
I’, H. Hardison, Massachusetts ; J. 
Barry, Michigan; A. L. Harty, Missouri. 

In answering the roll-call, Burt A. Miller, of District of 
Columbia, presented a message from President Coolidge, who 
desired to assure commissioners of his interest in the work 
they are doing as the supervising heads of a great business—a 
business that has meant so much to the progress of our country, 
and is doing so much today to raise the standards of citizenship 
in our land. 

The meeting was called to order at eleven o'clock Tuesday 
by Hl. O. Fishback, of Washington, who had succeeded to the 
Presidency following resignation of Platt Whitman as Wis- 
consin Commissioner. In the absence of Governor Preus, of 
Minnesota, Lieutenant-Governor Collins made the address of 
welcome. Regretting the necessitated absence of Gov. Preus, he 
said that he was authorized to extend, on behalf of the State 
of Minnesota, a message of fellowship and the keys of the 
State. 

He was followed by I'red L. Gray, Vice-President of the 
Minneapolis Civic and Commerce Association. In his wel- 
coming speech, Mr. Gray stated that the Commissioners were 
the chief bulwark between the public and unsound insurance. 
Ile felt that more of the taxes paid on premiums should he 


devoted to the maintenance of the insurance departments, jy 
order that they might be so conducted that questionable enter. 
prises would be thoroughly investigated before being licensed, 

W. H. Eustis, former mayor, in behalf of the city made the 
Mr. Eustis 
is one of the most distinguished Minneapolitans. He is a yet. 
eran of three wars. He bade the convention a hearty welcome, 
and advanced a thought for international deliberation, in say- 


welcoming address in lieu of Mayor C. O. Leach. 


ing that before a country went to war it should be forced to 
take out an insurance policy guaranteeing that it would pay its 
reparations. 

Speaking for the Commissioners, J. C. Luning, of Florida, 
Vice-President, thanked the three foregoing representatives, 
and felt honored, not by their presence, but by their protestations 
of fellowship and welcome. The Northwest Passage dream of 
early explorers has become today the Northwest promised land, 

Following the roll-call, President Fishback delivered his ad- 
dress. Briefly, Mr. Fishback appreciated the honor of the presi- 
dency, but regretted the cause, which was the resignation oj 
Platt Whitman. 

To the new members he extended hearty greetings. He 
spoke of the agents’ qualification law and the necessity of en- 
forcing a high grade agency system. He advocated closer 
relationships between agents and departments. Mr. Fishback 
also dwelt on the need of stricter supervision of loss adjust- 
ments and advocated the prohibition of local agents from ad- 
justing losses. He further stated that departments should be 
as careful in guarding the rights of companies as they are in 
that companies follow the prescribed laws. 

Tuesday afternoon the convention opened with the address 
of H. L. Conn, of Ohio. His paper was discussed by W. E. 
Monk, Massachusetts, and Deputy Commissioner Goffe, New 
Jersey. cj = 
Hobbs, former Commissioner of Massachusetts, read his ad- 
dress. «As the time set by the :ntertainment Committee for the 
automobile ride was reached, the discussions of Messrs. Bullion, 
MacMurray and Wash were incorporated in the minutes. Fol- 
lowing a delightful ride around Minneapolis, dinner was served 
at the Radison Inn. 


G. D. Squires, of California, was absent. 








GAINS IN ORDINARY DURING JULY 
Increase of 18 Per Cent Over Same Month 
Last Year According to Life Insurance 
Sales Research Bureau 

Sales of ordinary life insurance during July 
were substantially greater this year than last, 
according to figures compiled by the Life In- 
surance Sales Research Bureau of New York. 
Over $465,000,000 worth of new business was 
done in this country by forty-eight companies 
which, in 1922, had over 80 per cent of the 
ordinary life insurance in force. This is a gain 
f Judging 


ot 


18 per cent over last year’s sales. 





by past experience, the bureau states that it is 
normal for the sales of life insurance to fall 
off about 10 per cent in July from the June 
sales. 

This year was no exception and the sales 
dropped from over 315 million dollars to 465 
million dollars, a decrease of 10 per cent. As 
all of this decrease may be explained as due to 
regular seasonal influences the abnormal slack- 
ening which occurred in a great many lines of 
business and industry does not seem to be 
present in the life insurance field when the 
whole country is considered. Sales through- 
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out the United States during the first seven 
months of this year amounted to $3,402,505,000 
as compared to $2,843,990,000 for the same 
period of last year, a gain of 109 per cent. 

The gain made in July by the country as a 
whole was due principally to large gains in the 
far western southern States, although 
there were only five States that did not show 
some increase and only one State, New Hamp- 
shire, fell below 99 per cent of last year’s rec- 
ord. This was accomplished in spite of the fact 
that more insurance was sold last year than in 
any other year except 1920. 


and 
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TERMINATIONS BY SURRENDER AND 
LAPSE 

HERE are presented, in this issue of 

Tue Specraror tables showing the 
policies terminated by 
surrender and lapse to the mean num- 
ber of policies in force of twenty-nine 
life insurance companies. The tables 
cover the period, year by year, from 
1903 to inclusive, and give, as 
well, the ratios for the four quingennial 


veriods and for the twenty-year period in 
| er 


EOZ2 


amy 


its entirety. 

From the table showing surrenders we 
are able to ascertain the fact that the net 
terminations by surrender have reached a 
level higher by far than any year since 
the 
1.79 per cent. 
11g per cent, while in 1921 it was 1.42 
It is also noted that the last tive- 


Ig16, ratio for 1922 having been 


In 1920, this ratio was 


per cent. 
year ratio, 1.41 per cent, is the lowest ot 
the quinquennial ratios, while the total 
twenty-year period shows a ratio of 1.73 
per cent. It will be noted that this is a 
lower ratio than that obtained for the year 
past. Irom the results in the past two or 
three years, denoting such an upward 
trend in this ratio and the implied in- 
creases in the surrender of policies, it is 
obvious that the companies must conduct 
a most efficient and exhaustive educational 
campaign to bring to the attention of the 
insuring public the vast potential waste 
which they are occasioning. 

The lapse ratio for the year-1922, 3.85 
per cent, is 1.08 per cent lower than that 
obtained in the year 1921. Nevertheless 


it is higher than in any other year, ex- 
cepting 1921, since 1908; and it is of 
further interest to observe that the com- 
bined twenty-year ratio, 3.75 per cent, is, 
surrender table, 
Again 


as in the case in the 
lower than that for the year 1922. 
it is apparent that steady, intensive efforts 
must be exercised by the managers of the 
life insurance companies to counteract 
this tendency on the part of policyholders 
to deprive themselves and their bene- 
ficiaries of the protection 
afforded by their life insurance policies. 


necessary 


Unquestionably, the economic condition 
of the country has more to do with this 
heavy lapsation and surrendering of life 
insurance policies in recent years than a 
loss of faith of policyholders in their in- 
surance, It is a regrettable condition, but 
constant propaganda directed at  policy- 
holders will relieve the situation. 


ation. 


T HE fire loss in the United States and 
Canada in July last is computed by 
the Journal of Commerce to have been 
about $27,500,000. July was, therefore, 
the first month in 
which the loss fell below $32,600,000. 
While the total for the first seven months 


of the year was nearly $250,000,000, it 


the current year in 


appears that July’s record is the most 
favorable one since August, 1922, and in 
only two months since November, 1921, 
has there been a lower loss than in July, 
1923. The prospects are that the loss 
for the full year 1923 will be well over 
$400,000,000, and will surpass the loss of 
any previous year except 1906, in which 
the great San Francisco conflagration 
occurred. 

HE convention season has now fairly 

begun, with sessions of the National 
Convention of Insurance Commissioners 
and the National Association of Insurance 
Agents being held this week. These meet- 
ings will be followed by those of other 
important organizations, from week to 
week, so that company officials and agents 
will be able to gather much interesting and 
profitable information from attendance at 
or perusal of the proceedings of the vari- 


ous gatherings. 


A 


record prepared by the Monetary Times, 
for the month of July last, the loss hav- 


GRATIFYING decline in the fire 
loss in Canada is noticeable in the 


been lower than in any preceding 
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ing 


month since August, 1922. The July loss 
was only $2,048,900, or about $1,000,000 
less than the average monthly loss in the 
first seven months of this year, and $1,- 
600,000 than the monthly average through 
the full year 1922. 





PRESIDENT WILLIAM D. WYMAN 
DEAD 
Had Been Executive Chief of Berkshire 
Life for Past Twelve Years 

William D. Wyman, president of the Berk- 
shire Life Insurance Company, Pittsfield; Mass., 
died suddenly at his summer home in Hills- 
boro, N. He was sixty- 
four years old and had been president of the 
company since IQITI. 


H., on Monday last. 


Mr. Wyman began his life insurance career 
in 1883 with the Massachusetts Mutual Life. 
In June, 1885, he was promoted to the post 
of general agent for that company and four 
years later became general agent for the Berk- 
Life. In October, 1908, he 
vice-president and treasurer of the organiza- 


shire was tade 
tion and succeeded to the presidency in Jan- 


uary, 1911. Mr. Wyman was president of the 
Chicago Life Underwriters Association in 1892 
and 1897 and was also president of the Na- 
Life 


His widow survives him. 


tional Association of Underwriters in 
190-1902. 
Dr. W. C. Lyne Is Honored 

Dr. W. C. Lyne, manager at Pittsburgh for 
the Union Central Life Insurance Company of 
Cincinnati, was recently honored by being pre- 
sented with a gavel made from the oak table 
used in drawing up the fundamental principles 
of the Republican party at its birth in the old 
Lafayette Hotel, Pittsburgh, in 1856, when John 
C. Fremont was nominated as the party's first 
standard bearer. 

This souvenir was to have been presented to 
the late President Warren G. Harding by its 
owner, James H. Scott of Pittsburgh, who has 
held it as a treasured relic for a half century; 
hut as a token of his high appreciation of the 
patriotic administration of the affairs of the 
Pennsylvania Society of the Sons of the Amer- 
ican Revolution by the retiring president of that 
society, Dr. W. C. Lyne, it was presented to 
the latter. Dr. Lyne’s administration of the 
affairs of the society was generally recognized 
as one of the strongest and best in its history. 

Dr. Lyne was chairman of the memorial com- 
mittee of the Pennsylvania Sons of the Amer- 
ican Revolution which drew up the minutes 
adopted by the society named in the honor of 
the memory of President Harding, who, for 
many years. had been actively identified with 
the Sons of the Revolution. Dr. 
Lyne has not only won success in the life in- 
attainments 
been recog- 


American 


surance business, but his scholarly 
and distinguished usefulness have 
nized by the Grove City College, 
ferred on him the honorary degree of Doctor 
of Literature. Dr. Lyne not only finds time 
to conduct his life insurance business, but has 
been much in demand as a speaker at college 


which con- 


commencement exercises. 
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SOCRATES 


Back in the days when Olympian Gods were 
scaring folk into behaving, Socrates slept 
peacefully. He was the first boy to cast 
discredit upon these phantoms. He used his 
head and determined there was something 
inside himself that told him what he should 
and what he should not do. 


Socrates was the discoverer of conscience, 
and he was mankind’s greatest friend, because 
of that discovery. If affairs of Grecian state 
occasionally went wrong, Socrates would com- 
mune with his conscience and shoulder some 
of the responsibility. Had he done this or 
that, instead of taking no interest whatever, 
things might have been different, he reasoned _ 
Any way you view it, Socrates put conscience 
on the map, and it has ever stayed asa foe to 
charlatanry and neglect. A man who follows 
the dictates of his conscience takes Life 


Insurance. 


EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 





The Prudential 


Insurance Company of America 








FINAL DIVIDENDS 





Policyholders of Lancaster Mutua 
Fire Get 349 Per Cent 


COMPANY LIQUIDATED 





Affairs in Charge of Superintendent Stoq. 
dard—Surplus Distributed to Policy- 
holders and Members in Good 
Standing as of April 12 

Francis R. Stoddard, Jr., Superintendent oj 
Insurance for New York, has announced that 
a dividend of 349 per cent will be paid to the 
policyholders of the Lancaster Mutual Fire 
Insurance of Buffalo. The statement was made 
in a report which has been filed with the Clerk 
of Erie County and is the outcome of a liquida- 
tion order made by the Supreme Court of Erie 
County on April 12 of this year. 

The order of the court placed the Lancaster 
Mutual Fire in the hands of Superintendent 
Stoddard for liquidation and was issued on 
application by Mr. Stoddard, whose examina- 
tion of the company showed that the expenses 
of management for 1922 had been 144 per cent 
of the premium income. This was against the 
limitations prescribed in the New York State 
Law, which limited such expenses to 35 per cent 
of the premium income. The high expense 
ratio, together with the fact that the number 
of policyholders has been constantly decreasing, 
was the cause for seeking a liquidation order, 

The report of the New York Superintendent 
of Insurance shows that on July 3, 1923, he had 
assets of the company amounting to $25,759 
and that the claims presented totaled $704, 
which sum was later reduced to $599. The re- 
port shows that after all debts and legal ex- 
penses have been paid, the surplus to be dis- 
tributed to policyholders will be 349 per cent 
of the amounts paid in by the members, or 
$25,000. This surplus will be received by mem- 
bers and policyholders who were in good 
standing when the Supreme Court of Erie 
County granted the liquidation order on April 
12, 1923, and will be paid out in proportion to 
the amounts paid in. 

A feature of the proceedings is the fact that 
only $244 has been spent so far in the liquida- 
tion proceedings and that only about $250 will 
he required to wind up the company’s affairs. 


David Parks Fackler 


David Parks Fackler, senior member of the 
well-known New York actuarial firm of Fackler 
& Fackler, although well over eighty years ot 
age, is still active in his business. Mr. Fackler 
has a brilliant and very keen mind and _ some- 
times exercises it in writing to the daily press. 
Mr. Fackler’s letters are interesting because 
they come from a thorough student of affairs 
and are developed in sound logic. Very re 
cently two letters appeared in the New York 
Times, one in defense of the Trench position 
in the Ruhr, the other being a sharn and well- 
taken criticism of the Sullivan law. — The 
diversity of Mr. Fackler’s mind, notwithstanding 
his advanced age, is thus indicated. It 1 
no small benefit to the public that such a mai 
finds enjoyment in rendering worth-while opt- 
ions on timely topics. 
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PRESIDENT CASE TALKS 





Addresses Agents of National Asso- 
ciation at Buffalo 


PLEADS FOR HARMONY 


Recounts Achievements of the Past and 
Has Firm Faith in Future Opportu- 
nities—Difficulties Vanishing 
Through Co-operation 
The address of President James L. Case 
on the second day of the convention of the 
National 
now in annual session at 


\ssociation of Insurance Agents, 
Buffalo, met with 
enthusiastic approval from the hundreds of 
members attending. President Case’s speech, 
in part, follows: 

It has often been said that of the many bene- 
fits to be derived from conventions, none is of 
greater or of more lasting value than the 
friendships that are made, as well as_ those 
that are renewed. 

Many of you have long since formed the 
habit of attending each successive annual meet- 
ing and to you, I am sure, the truth of such a 
statement is quite apparent. 

To those who are present for the first time 
I extend a most cordial greeting, and I trust 
that in coming years you may be numbered 
“among those present” at many future con- 
ventions and mid-year meetings. 

The success of the National Association has 
been due, in a very large degree, to the fact 
have con- 
tributed freely of their time, their money, and 


that “many men of many minds” 


their ability, to “a common cause.” 

Those who founded the association deter- 
mined that its should be “to sup- 
port right principles and to oppose bad _ prac- 


object 


tices in insurance underwritings, and the 
record of the years has demonstrated both the 
power and the far-reaching influence of such 
a policy. 
RECORD OF THE YEAR 

The past twelve months have been impor- 
tant ones in the insurance world. Problems 
have been many, and solutions and remedies 
have been suggested from numerous sources. 

There has been a most sincere desire: 

(a) To have the agents throughout the 
country better qualified to render the 
type of service that is expected of 
them. 

(hb) To develop a closer, a more syin- 
pathetic, and a more efficient relation- 
ship between company executives and 
company representatives. 

(c) To awaken a consciousness in the 
public mind that an educated public 
in all matters pertaining to insurance 


is a desperate need of the hour. 


Ways AND MEANS 
In seeking to find a proper solution of any 
problem, one must be open-minded and desir- 
ous of applying the best of “ways and means” 
to each particular case, and because we have 
found that a policy of conference and co- 
operation is both “safe and sane,” we have 


sought “in season and out of season” to follow 
it. 

In no similar period, since I have been con- 
nected with the National Association, have 
there been as many conferences held as during 
the year just closing, and in every one, in 
which I have sat, or of which I have had a 
personal knowledge, a spirit of harmony has 
been sought. 

There have always been (and I assume that 
there always will be) two sides to every ques- 
tion. 

If “hig stick” methods are resorted to by 
cither of the “parties at. interest,” failure to 
arrive at a common understanding will surely 
follow, but if, on the contrary, a belief in the 
one by the other can be created, misunder- 
standing will disappear and a determined pur- 
pose to reach a definite understanding will 
prevail. 

Such experiences have been ours, and we 
found that 


have always when these “ways 


and means” are used by an efficient organization 





James L. Case, Presioent, NationaL Asso- 


CIATION OF INSURANCE AGENTS 


and applied in the spirit of the Golden Rule, 
problems are solved and ideals are realized. 


A PracticaL Application 

Of the many conferences to which I have 
referred, none was more ably conducted than 
the so-called “Casualty Acquisition Cost Con- 
ference” of October and November last. [ 
have neither the desire nor the time to enter 
into a discussion concerning it, but I mention 
it for the particular purpose of proving that 
company executives, company managers, local 
and general agents, and large city brokers, can 
successfully sit together for days and for 
weeks, in an attempt to find a satisfactory 
solution of problems in which all are vitally 
interested. 

The time will come, and sooner than some of 
us expect, when companies and agents will 
agree that “if a thing is right, they are for it, 
but if it is wrong they are against it,” and when 
that day has dawned, the public will receive 
efficient, dependable service, as it has never 


received it before. 


Tue Pusiic Minp 

The attitude of the public on matters relating 
to public policy has been many sided during 
the year. In some sections of the country an 
ultra socialistic propaganda has been preached 
and in others feelings of unrest have been 
manifested. Nevertheless, my recent trip to the 
Pacilic coast made me an optimist and greatly 
increased my faith in the integrity and the 


fairmindedness of the American people at 


large. The public mind is seeking enlighten- 
ment—it is open, and it means to be honest, and 
just. 

If the insurance interests of America will 


give it a “square deal” and 
strive sincerely to secure its friendship and 
its respect much of the present-day suspicion 
and distrust will be removed. 

To-day this convention is distinctly honored 
hy the presence of Julius H. Barnes, president 
of the Chamber of Commerce of the United 
Under his able leadership that mighty 
organization of business interests, both large 
and small, and country-wide in scope, has been 
exerting a powerful influence for the creation 
of intelligent public sentiment. 

We particularly owe the National Chamber 
a debt of gratitude for the interest it has taken 


“play fair” with it; 


States. 


in insurance during the past two years. <A 
special department has been established and at 
our Hot Springs Convention, its manager, 
James L. Madden, told us something of its 
plans and purposes. I believe that the National 
Chamber of Commerce is the proper medium 
through which the public should speak with 
power and with authority and the manner im 
which this splendid organization has co-op- 
erated with our association has been most help- 
ful and most gratifying. 

There are unlimited possibilities for good to 
he attained by an even closer relationship be- 
tween us, and I respectfully suggest to the in- 
coming administration a favorable considera- 
tion of such a suggestion. 


Future OpporTUNITIES 

It is but natural, on an occasion such as this, 
that we should look forward as well as back- 
ward. The “hook of the past” is closed; but 
the “door of the future” is open. Recently I 
had occasion to refer to some of the successes 
and some of the failures of the national asso- 
ciation of the years gone by, and T endeavored 
to do so in a fair and unprejudiced manner. 
The conclusion that I reached was that the 
companies. the public and the agents have col- 
lectively, as well as individually, benefited by 
its existence. Its ideals and purposes have 
heen high and worthy and its efforts to secure 
a recognition of ethical practices and im- 
proved conditions have been for the most part 
successful. Such conditions have made pos- 
sible the achievements of the present day, and 
they have also created a desire for future ac- 
complishments. 

I do not purpose to discuss, at this time, how 
the companies and the public should meet their 
problems in the days to come, but I do desire 
to ask your consideration of a few suggestions 

(Continued on page 33) 
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Hewing right to the line of higher 
ethical practice, the Liverpool and 
London and Globe has earned a 
reputation for fair dealing that is 
second to none in the entire in- 
surance world. Not a single obli- 
gation shirked. Not one just claim 
side-stepped or deferred in settle- 
ment. 


A company which can point to 
antecedents of this character holds 
out to the Agents obvious advan- 
tages that translate themselves 
into terms of dollars and cents. 


"HIVERPOOL, 
=“\ 
wo [LONDON 


” GLOBE, 


Imsuramce Co.rr- 





Executive Offices: 1 Pershing Square 
Park Avenue at 42nd Street, N. Y. 








FIRE AUTOMOBILE MARINE 


mu HAMPTON ROADS 


FIRE 42 MARINE 
Insurance Company 


’ NORFOLK, VIRGINIA 


Address Home Office Fer Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. Morin, 


President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 























THE LEADING FIRE COMPANY 
OF THE WORLD 


2 
AN po 














THIRD EDITION 
Thoroughly Revised, Improved and Greatly Enlarged 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
embers, Insurance Society of New York 


OVER 5000 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 


1020 Pages of Profitable Information 


A COMPLETE TEXT AND REFERENCE BOOK FOR 
Fire Insurance Inspectors and Underwriters, Students, Firemen and 
Others Interested in Fire Prevention 
Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 

Chemicals and their Hazards Described 
Manufacturing Processes & Special Hazards Listed 
Alphabetically Arranged—Printed on thin Paper—Bound in Flexible 

Covers—Just the Book for the Underwriter in Office or Field 


PRICES 
Flexible Binding, $6.00 De Luxe edition, thumb indexed, $10.00 


THE SPECTATOR COMPANY 
CHICAGO - PUBLISHERS  - NEW YORK 











‘Te lidelityand (Sualty Gtpanyot NewYork 


—1876— ROBERT J. HILLAS, Pres. —1923— 


Total Assets - - Over Twenty-eight Million Dollars 
Total Reserves - - Over Twenty Million Dollars 
Surplus to Policy Holders about Eight Million Dollars 


Losses paid to December 31, 1922 Over Ninety-Three 
Million Dollars 

















CASUALTY LINES Surety Lines 
ACCIOENT FIDELITY 
HEALTH COURT 
viasiity |Casualty Insurance| contract 

COMPENSATION FIDUC 
AUTOMOBILE and pana 
BURGLARY 
ROBBERY CUSTOMS 
PLATE GLASS Surety Bonds pa 
ELEVATOR LICENS 
BOILER FRANCHISE 
ENGINE EXCISE 
FLY-WHEEL MISCELLANEOUS) 














“INSURANCE THAT INSURES”’ 

















Augt 


Secr‘ 
A 


BELI 


Disco 
Aut 


Wal 
of th 
Agent: 
tion 0 
Buffal 
with 1 
time if 
presen 
resulte 
the m¢ 
ance @ 
ideals 
brougl 
nett, a 
plishec 
co-ope 


WaALTE 
Natio} 


In g 
funds, 
Associ 
$15,000 
held fc 
Operat: 
$6000 | 
Bennet! 
cup, gi 
the lar; 
year, he 
a total 

Touc 
Filed ‘ 

Ana 
vear we 
Field S 
and Aj 
existed 
toward 


Shed 














August 23, 1923 


THE SPECTATOR 


Fire Insurance 








AGENTS HEAR W. H. 
BENNETT 





secretary and Treasurer of National 
Association Relates Its History 





BELIEVES IN ACQUISITION COST PLAN 


Discountenances Appointment of Men in 
Automobile Industry as Company 
Representatives—Bank Insurance 
Seen as Detrimental to Busi- 
ness—California Wins 
President’s Cup 
Walter H. Bennett, secretary and treasurer 
of the National Insurance 
Agents, read his report to the annual conven- 


Association of 


tion of that organization in the Hotel Statler, 
Buffalo, N. Y., yesterday. The speaker dealt 
with the history of the association from the 
time it was founded by Bob S. Brannen to the 
present, and recounted the benefits which had 
resulted to agents as a direct consequence of 
the movement. The development of the insur- 
ance agent as a professional man with lofty 
ideals and clean methods of doing business was 
brought about by the association, said Mr. Ben- 
nett, and the reforms which have been accom- 
plished showed the power of uniformity and 
co-operation. 





Water H. SECRETARY- TREASURER, 


BENNETT, 
NationaAL AssocitaTION oF INSURANCE AGENTS 


In giving an account of his custody of the 
funds, the treasurer stated that the National 
Association had a hand of 
$15,000 and that the Power Development Fund, 


cash balance on 
held for an emergency, was intact at $25,000. 
Operating expenses for the year will fall about 
$6000 below the budget of appropriations. Mr. 
Bennett told the agents that the president's 
cup, given to the State Association, obtaining 
the largest number of new members during the 
year, has this year been won by California, with 
a total of 300 new names on its roster. 
Touching the subject of “Acquisition and 
Filed Supervision Costs” the speaker said: 
An advanced objective attained early in the 
year was the “Rules Concerning Acquisition and 
Field Supervision Cost for Casualty Companies 
and Agents.” Unstable conditions had long 
existed in the casualty field, rapidly tending 
toward chaos. The beginning of the end of 


these conditions started immediately following 
our Hot Springs convention. The Superintend- 
ent of Insurance of New York, in attendance 
at that convention, being apprised of more 
trouble brewing, hastened home, called a coa- 
ference of casualty companies and insisted that 
the business be freed of these unstable and un- 
satisfactory tendencies, or he would be coim- 
pelled to act under the newly enacted rating 
law. It was clearly demonstrated that action 
within was preferable to action without the 
business. Tinally, proceeding on this friendly 
advice, work was initiated to adjust the dis- 
crepancies and iron out the wrinkles. 

It was a long drawn-out task. For days 
and weeks the casualty executives, the gei- 
eral agents and our conference committee 
worked incessantly at the job until agreement 
finally crowned their efforts and order caine 
forth out of chaos. In that task the National 
Association officers constantly had in view the 
welfare of the great body of producing cas- 
ualty agents throughout the country. 

It was afterwards stated by a prominent in- 
surance journal that “The local agents were 
the only ones that seemed to have a definite 
plan to recommend.” 

Your officers and your executive and con- 
ference committees believed then, and we be- 
lieve now, that the plan, honestly and fairly 
administered, will be of great benefit to the 
companies, to the agents and to the public. If 
it continues to meet this test, it deserves and 
will continue to receive the support and en- 
dorsement of every friend of the insurance 
business in the country. 

The practice of appointing men engaged in 
the automobile business as insurance agents was 
decried by casualty company executives, said 
Mr. Bennett, and they had adopted a resolu- 
tion against this procedure on the ground that 
it was detrimental to the best interests of the 
business. 

Bank insurance was also touched on by the 
treasurer when, in closing, he said: 

\nother angle was injected into the “banks 
in the insurance business” proposition during 
the year. This time it was not a bank agency 
matter, but a company infringement. The IlIli- 
nois bankers proposed to start an inter-insur- 
ance company, or exchange of their own, in 
order to obtain “cheaper insurance.” Two or 
three other State bankers’ associations are try- 
ing to operate along the same lines. 

We deplore banks leading the way to So- 
cialism. When they try to prevent other busi- 
ness enterprises from making a modest profit 
on their operations, who will say that the well- 
known profits of the banks are in any sense 
justified ? 

Let us all recognize that the country must 
have strong and virile insurance companies, 
doing sufficient business to bring in a profit, 
just as it must have strong bankers and mer- 
chants and manufacturers; that one branch of 
industry must not handicap another; that each 
shall support in the other that service which 
is necessary for the whole people and recog- 
nize that in the success of each lie the safety 
and permanency of all. 

New Company Organized 

The Cadillac Automobile Insurance Company, 
Detroit, has been organized with an authorized 
capital of $200,000 and will shortly begin busi- 
ness. Of the authorized capital $100,000 has 
been paid in, as well as $25,000 surplus. 

The president of the new company is Eugene 
Sondheim, who has had much experience in 
the insurance The 
company will write all branches of automobile 


business in that section. 


coverage. 


KANSAS RATE CASE 


Fire Companies Lose Point Involving 
impounding of Premiums, But 
Win Two Others 


MAY APPEAL DECISION 


Orders Relating to Municipal Tax and In- 
creased Motor Car Theft, Transporta- 
tion, Collision and Property 
Damage Held Invalid 
Topeka, Kan., August 21.—The fire insur- 
ance companies operating in Kansas won two 
points in the insurance rating suit now before 
the district court of Shawnee county and lost 
the point involving the impounding of  pre- 
miums aggregating nearly a million dollars a 
Judge G. H. Whitcom of the district 
court upheld the general fire rate order of the 
held invalid the 
order abrogating the municipal tax and the 


year. 


insurance department but 
order increasing the rates on motor-car theft, 
transportation, collision and property damage. 

The opinion of the court comprises twelve- 
typewritten pages and goes into considerable 
detail in the presentation of the law relating 
to the fire rate reduction order. The order 
was made by Frank L. Travis, then Superin- 
tendent of Insurance, January 20, 1922, and 
was to become effective March 1. William R. 
Baker, the present Superintendent, has been 
substituted as one of the defendants. 

The companies attacked the order on the 
ground that it had been improperly made and 
that the proper notices had not been given 
nor the exact wording of the law definitely fol- 
lowed in making the order. The district court 
held that while there may been some 
technical defects in the process of making the 
order the insurance companies had waived 
their rights to contest this by their appearance 
and the giving of testimony in the hearings. 

On the question of the municipal tax the 
court found that the Insurance Superintendent 
had failed to hold any hearings. He simply 
made an order to abrogate the municipal tax. 
There was no notice and no hearing. The 
court held that this This 
order involved about fifty thousand dollars of 
the impounded premiums and the money will 
now be returned to the insurance companies 
as soon as possible. 

On the right of the insurance department to 
order increased rates for motor-car theft, colli- 


have 


order was void. 


sion, tansportation and property damage the 
court held that the department had no juris- 
It is pointed out in 
specifically 


diction over these rates. 
the opinion that the 
gave to the insurance department the right to 


legislature 


regulate the rates on fire, hail, tornado and 
windstorm insurance. There is nothing in the 
law granting any jurisdiction over theft, prop- 
erty damage, crop, use and occupancy and the 
many other lines written by the fire insurance 
companies. Just because the legislature had 
conferred jurisdiction over some lines was not 
sufficient to give the department jurisdiction 
over every line of insurance which the com- 
panies might write. 
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EXECUTIVE COMMITTEE 
REPORTS 


Chairman Frank R. Bell Reviews 
Activities of the Year 


AGENTS LEARN OF GAINS MADE 


National Association’s Recommendations 
Shown to Be Constructive Throughout 
—Work of the Various Bureaus 
Discussed 
The report of the executive committee of the 
National Association of Insurance Agents, as 
read by Chairman Frank R. Bell before the 
convention assembly in Buffalo yesterday, 
brought to light some interesting facts regard- 
ing the work of the association during the past 
year. Chairman Bell first took up the ques- 
tion of the appointment of multiple agents and 





Frank R. 


3ELL, CHAIRMAN Executive Com- 


MITTEE, NATIONAL ASSOCIATION [INSURANCE 
AGENTS 
the operation of underwriters’ annexes and 


definitely stated the attitude of the national 


body toward such practices. In reviewing 


the resolution filed against underwriters’ an- 


nexes he said: 


We believe that the questions of annexes and 
multiple agents are of paramount importance : 
that the business as a whole would be better off 
if freed of these; and that the National Asso- 
ciation would render a distinct service to the 
proper administration of the fire insurance 
business in this country if a way could be pro- 
vided to adjust these differences now existing 
between the companies and a very large per- 
centage of our membership as reflected in the 
opinions voiced in State and national conven- 
tions. 

After explaining the success achieved in the 
matter of changing the effective dates for the 
issuance of automobile rates and rules, these 
now becoming operative as of January I each 
year, Chairman Bell continued: 


The mid-year meeting referred another mat- 


ter to the executive committee, namely, the 
action of the companies in abrogating the pay- 
roll basis on fleets of cars. We were in- 
structed to take it up with the proper author- 
ities in an effort to restore the former method 
of operation. 

Subsequently conferences were held with 
the National Bureau of Casualty and Surety 
Underwriters and on June 16 the Automobile 
Governing Committee of the Bureau announced 
a payroll basis rule for underwriting fleets of 
cars substantially the same as the former pay- 
roll basis. 

The efforts of the various committees of the 
National Mr. 


Beil, particularly that of the Fire Prevention 


Association were detailed by 
Committee which has been signally success- 
ful in its co-oporation with the National Pro- 
tective Association and the National 
of Fire Underwriters, and he stated that plans 
had formed for the 
adopted during Fire 
In closing, Chairman 


Board 


procedure to be 
Week next 
3ell gave an 
account of the work performed by the Na- 
past 


been 
Prevention 
October. 
Association's officials 


tional during the 


year when he said: 


The president, in the last year, has traveled 


about thirty-five thousand miles, attended 
eighteen State conventions and twenty-eight 
local board meetings. Your executive com- 


mittee has held five meetings and traveled in 
gross about thirty thousand miles. The time 
devoted to these and other meetings during the 
vear exceeds two hundred days of hard work. 
Your secretary has traveled some fifteen thou- 
sand miles and attended ten State conventions 
and many other meetings. In the New York 
offices, conferences are held on important fea- 
tures of the work with company executives, 


bureau heads and agents almost daily. The 
publication of the American Agency Bulletin, 


carrying its constructive and helpful messages, 
has moved with clockwork regularity. This is 
a task of great importance and much respon- 
sibility, and it has been diligently and efficiently 
performed. 

The work of the National Association for 
the past vear has been pronounced and con- 
structive; pronounced in that it has attracted 
the attention of both friends and critics to a 
marked degree; constructive in that the prin- 
ciples for which we have been contending for 
a quarter of a century are more and more 
coming to be recognized as not only right, but 
necessary for the proper conduct of the busi- 
ness. 


Fire Chiefs to Be Entertained 


A committee of the Common Council of 


Richmond, Va., is making plans for the enter- 
Association of 


tainment of the International 


Fire Chiefs when it meets in that city in 
October. Over 2000 delegates are expected 
and convention headquarters will be at the 


Jefferson hotel. 


Fire Losses in North Carolina 


According to a statement made by Stacey W. 
Wade, Insurance Commissioner of North Caro- 
lina, fire losses in that State during the twelve- 
month period ending April 1, 1923, amounted 
to $33,319,127. 
values were covered by insurance. 


Of this amount, $19,257,000 ot 
Defective 
flues and shingled roofs are alleged to be re- 
sponsible for the greater portion of the losses 


sustained. 


10 
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F. L. GARDNER AT 
BUFFALO 


President of New York State Associa. 
tion Addresses Convention 


OUTLINES REGIONAL MEETING PLay 


Organization Idea Sold to Insurance Men 
Through Such Gatherings—Valuable 
Experience Gained During Local 

Sessions 
Taking for his topic “How Regional Mee. 
ings Sell the Agents’ Association,” Frank [, 
Gardner, president of the New York Stag 





\ssociation of Insurance Agents, address 
the members of the National Association jy 
3uffalo, N. Y. Mr. Gardner 


outlined the paths which had led to success jp 


convention at 


thesc matters in the past and clearly described 


GARDNER, PRESIDENT, NEW York 
ASSOCIATION INSURANCE AGENTS 


Frank L, 
STATE 


the methods used. In developing his theme the 


speaker said: 


The regional meetings of the New. York 
State Association of Insurance Agents repre 
sent the culmination of several years’ effort 
on the part of the officers of that association 
to make it more valuable to its members. 
Originally two meetings a year were held, 
the one in the summer being the largest and 
yet attended by a comparatively small percent- 
age of our members. An effort was then made 
to organize local clubs in all the larger cities. 
This was a success and not only helped local 
conditions, but had a direct effect on our State 
organization and helped to put enthusiasm and 
interest in the meetings, but there were still 
many of our members who were only reached 
by correspondence or news letters. 

| would say that our experience taught 0 
the following facts: not to have too many 
speakers and not to put a man on the program 
just because he was a good fellow or repre 
sented some prominent group or organization. 
The only reason that was sufficient to allow @ 
man to appear on the program was that he had 
a real message that was to be of benetit to the 
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audience. Another lesson was to be sure that 
we knew just what problems were giving 
trouble to our local members and bring some 
agent from a district where similar problems 
had been solved and who could tell what had 
been done and what results had been obtained, 
and to be sure that someone was ready to start 
discussion; also that, when started, it was left 
open for local members to carry on. To sum 
up we found that only by direct contact could 
we render the service that it is necessary to 
render—that we not only sell our organization 
to our members, but keep it sold. 


In responding to the address of welcome, 


Mr. Gardner among other things said: 


Buffalo insurance agents are living up to 
their reputation. When they start anything 
they not only finish it, but finish strong and 
therefore it is not only with great appreciation 
that we receive this cordial greeting and have 
already had so many evidences of your hospi- 
tality, but it is with renewed contidence in your 
creat ability not only as insurance men, but as 
good fellows that we return this greeting. | 
am sure that there is a great deal more behind 
this effort that you have made than just hos- 
pitality and good fellowship. It is the in- 
terest in our National Association of which 
you are all members. It is the knowledge of 
its history, its accomplishments and the vision 
of its future that has led you not only to 
invite us here for the annual meeting, but to 
do everything in your power to make this not 
only the biggest meeting in. the history of the 
association but the best. You will note I said 
your vision. It seems that I have heard some 
one object to this as a visionary organization. 
I would myself if it were only visionary, but 
I would not be a member of an organization 
that did not have a vision. What does an in- 
dividual or nation amount to that has no 
vision? What of the early pioneers who settled 
this country?) What of the suffering and pri- 
vation that they went through, always strength- 
ened by the vision that became a part of their 
lives? 


APPEAL WILL BE MADE 


Notice Served in Mandamus Proceed- 
ing Against New York Fire Insur- 
ance Rating Organization 
SUIT TO BE CARRIED TO HIGHER 
COURT 





Attorneys for Importers and Exporters In- 
surance Company, et al., File Notice 
on Rumsey & Morgan, Defendant’s 
Counsel—Appellate Division Will 
Probably Render Final 
Decision 
Counsel for the Importers and Exporters In- 
surance Company and its thirty confreres in 
the legal proceedings against the New York 
Fire Insurance Rating organization, have filed 
their intention to appeal from the mandamus 
order of the Supreme Court on Rumsey & 
Morgan, lawyers for the fire rating organiza- 
tion and also on the attorney general as legal 
representative for Francis R. Stoddard, Jr., 

Superintendent of Insurance of the State. 

The notice of appeal is merely a formal step 
to protect the plaintiff’s right of appeal. Coun- 
sel for the Importers and Exporters state that 
they will take exception through the Appel- 
late Division to that part of the mandamus 
order which provides that the insurance com- 
panies named in the order must agree to main- 
tain the rules governing commissions and agen- 
cies as stipulated by the rating organization, 
as a precedent to being entered as subscribers 
to that body. 

The 


commissions have in the past been established 


regulations regarding brokerages and 


in various territories by.the New York city, 
Buffalo and the suburban branches of the New 
York Fire Insurance Rating Organization and 
have been adopted by the branches themselves. 
The filing of notice of appeal was done because 
the time for taking an appeal has almost ex- 
pired. 

A motion for further consideration and set- 
tlement of the mandamus order by removing 
therefrom the agreement as to brokerages and 
agencies is before the 
Supreme Court. A hearing on this move has 
been set for August 27, and if the motion 1s 
granted the Importers and Exporters will with- 
draw their appeal, but if the motion is not 
granted the plaintiffs will appeal from the over- 
ruling decision. 

The status of the case now makes it appear 
that it will go to the Appellate Division. 


limitations of now 


THE VIRGINIA FIRE AND MARINE 

Correction As to Appraisal of Value of Its 
Stock} 

In Tue Specrator of August 16, 
course of an article relating to the attempt of 
the Home Insurance Company of New York 
to secure Virginia Fire and 
Marine of Richmond, it was erroneously stated 
that Secretary B. C. Lewis, Jr., of the Vir- 
ginia Fire and Marine, “appraised the value 
of the company’s stock at 134.” What Mr. 
Lewis did state, in a circular issued by him by 
order of the board of directors, was that the 
increase in value of the company’s stock dur- 
ing the past ten years was 134 per cent. An- 
other journal made a similar error, attributing 
Col. Palmer; and 


in the 


control of the 


the incorrect statement to 
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Mason, CHAIRMAN, GENERAL 
CoM MITTEE 





3ADGES AND 


3ROCKETT, CHAIRMAN, 
REGISTRATION CoM MITTEE 


II 





CHAIRMAN, ENTERTAINMENT 
CoM MITTEE 


Bo G MORGAN, 








THE SPECTATOR 


Thursday 











More than a Century of Service 


RALPH B. IVES, President 


Fire Rental Value Tourists’ Baggage 
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Tornado Sprinkler Leakage Automobile Truck Transit 
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Losses Paid over $223,000,000 
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UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH GIILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 
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What Fire Insurance Does Not Cover 


(No. 3) Riot and Civil Commotion 


It is a difficult job to judge mob spirit. Human beings occasionally go 
on the rampage. Damage to property often results. Blackened ruins tel] 
the tale. 


Riot and Civil Commotion Insurance is written under a special Policy 
which protects both property loss and business interruption from Physica} 
damage due to such lawlessness. The policy also covers against loss from 
looting, contingent upon riots and civil commotion, as well as the malicious, 
inherent and outside explosion hazards. 

Property owners should never wait until a strike is in effect to buy this 
protection, for the rates are then trebled. Stress this point and pro- 
tect your clients before the crisis comes. 

There’s a big field for Riot and Civil Commotion Insurance in your com- 
munity. 


Ask the American Eagle ‘‘Specia]”’ 





AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y. 








HENRY EVANS Cash 
Chairman of the Board Capital: 
JAMES A. SWINNERTON One Million Dollars 

President 
“AMERICA FORE" 
New York Chicago San Francisco 




















INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1923 





Reserve for Unearned Premiums.............. $1,161,651 .59 

NOERIRT MRD ISINEEOS 55 o 6 itu wis, sce a's ard neo ewe aes 329,994 .01 

CAST Rees eee eee $500,000 00 

SURE eR IEEAD INES ao. s ces. 30 we toe re o 1,079,671 .23 

Surplus to Policyholders.................. 1,579,671 .23 
otal Assets... . oi ..eoiecae ns $3,071,316 .74 


Wm H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 


E. B. Addison, Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 








ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, . . . . $2,250,000.00 
Net Surplus, . . . .  4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . 15,690,687.21 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
NEAL BASSETT, President NEAL BASSETT, Pres. & Mer. 
JOHN KAY, Vice-Pres. & Treas. WELLS T. BASSETT Sec’y & 
A. H. HASSINGER, Secretary ast. Manager 
NEWARK, N. J. CHICAGO, ILL. 




















UNITED STATES HEAD OFFICE: 


431 Insurance Exchange, Chicago, Illinois 


ASSETS at 12-31-22 : $10,288,123.11 


ACCIDENT AUTOMOBILE 
AND HEALTH AND TEAMS 
INSURANCE INSURANCE 





ALL LIABILITY WORKMEN’S 
LINES AND COMPENSATION 


SPECIAL RISKS INSURANCE 
SURPLUS at 12-31-22 : $1,696,939.07 


EASTERN DEPARTMENT: 
45 John Street, New York City 
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an officer of the company states that he be- 


fieves that a citizen of Richmond went to New 
York and had a conversation with some insur- 
ance people, and then returned to Richmond 
and said that he felt that “if the company was 
to be sold, perhaps it was worth that amount.” 
The circular letter above referred to, signed by 


Secretary Lewis, reads as follows: 


COMPARATIVE STATEMENT, 1913-1923 
Virginia Fire and Marine Insurance Company 
The company’s published statements showed: 

(A $3,071,316.74 
it Sere eo Ay py 


Assets on January 1, 
Assets on January 1, 


\n increase in ten years of 87.09 


per cent ==. eee eee eee eee eee eee eee $1,429,708.97 
On July 1, 1913, the quoted market value 
of one share of the company’s stock was $81.00 
In December, 1920, stockholders received a 
stock dividend of 100 per cent. The 
holder of one share of stock in 1913, 
therefore, now owns two shares, with a 
market value as of July 1, 1923, of 
$95.00 per share equals..........+0.- 
value to the 


190,00 
Showing an increase in 
109.00 


or 184 per cent 


shareholder of 


During this ten-year period, 1913 to 19238, there 
has been distributed in cash dividends $40.25 per 
share, equivalent to 49.69 per cent of the market 


value of one share on July 1, 1913, and to 161 per 
cent of its par value. 

Adding to this aggregate of cash dividends the 
market value on July 1, 1923, of the stock dividend 
received in 1920, it is apparent that stockholders have 
received during the past ten years in cash and stock 
the equivalent of $135.25 per share, or an average 
of 16 2-3 per cent per annum on the market value 
of their stock as of July 1, 1913, and an average ot 
34 per cent per annum on its par value. 





Feats 
of WatertownNBe ‘ 


70th 
ANNUAL STATEMENT 


JAN. Ist, 1923 


Capital........ $1,000,000.00 
Assets......... 8,036,901.63 
Liabilities..... 4,955,239.55 


Net Surplus to 
Policyholders. 3,081,662.08 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 


New York State 
F. F. Buell, General Agent, Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, S. A., Rochester 
New England 
Geo. Shaw, General Agent, 116 Milk St., Boston 
H. H. Landon, S. A., Springfield, Mass. 
Middle Dept. 
E. A. Morrell, S. A., 205 Walnut Place, Phila. 
Northern New Jersey 
Jas. J. Garland, S. A., 514 Eighth Avenue, Bklyn. 
New York Suburban 
W.P.Phillips, Exec.S. A., 1506 E. 17thSt., Bklyn 
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NEW YORK SURVEYS 
Fires in Sprinklered Risks. 
1942 and 1943 of the New York lire Insurance 


Bulletins 


exchange give a list of twenty-two fires in 


sprinklered risks. These were classified, ac- 
cording to damage, as follows: Slight, 12; 
moderate, 9; none, I. 

A Chinese Actuary.—New York city, 


having gained a reputation for being in touch 
with insurance educational matters, was lately 
appealed to, at least, an individual was, to see 
what they could do towards assisting in the 
movement for the training of a Chinese actu- 
\ couple of plans fell by the wayside, 
but the third has an interesting story and is 


ary. 


appareitly going to be successful. 

Letters were sent to one or two universities, 
including the University of Michigan, where 
departments for training in actuarial service 
are maintained. The result was that a con- 
tact established with C. T. Chen, who, 
after studying in China, came to the United 
States and studied for one year at Cornell Uni- 
versity and another at the University of Mich- 
igan, where he took his A. B. degree in 1922. 
The actuarial work appeals to him very much, 
and he has entered contract with the 
company in China to finish his actuarial studies, 
obtain some experience in a company, and then 
go to China as an actuary. 

Mr. Chen will have the distinction of being 
I believe, who has attained 


was 


into a 


the first Chinese, 
actuarial status, and while that fact is of itself 
deeply interesting, it is furthermore interesting 
to note that his training will be in the United 
States. 

As to standardization.—We recently had 
occasion to refer to the overdoing of uniform- 
ity, and are glad to see the opinion reinforced 
by an article by the former president of Har- 
vard College, Charles W. Eliot, who treats of 
the Blight of Standardization, not merely in 
the educational but in the industrial and busi- 
ness world. It is just as well to re-emphasize 
the fact that 
are only tools. 


uniformity and standardization 
They have a legitimate but 


limited use. 


NEW ORLEANS NEWS 

New Orveans, La., August 17——New Or- 
leans has a splendid water-works system and 
under the direct charge of Superintendent 
George G. Earl, who has no superior in his 
profession in this country, it has been very 
efficiently conducted. But the limit of its ca- 
pacity has been reached and the Sewerage and 
Water Board is confronted with a problem 
whose solution is far from easy. 

In an address delivered at a luncheon of the 
Kiwanis Club, Mr. Earl called attention to a 
situation which demands must receive 
earnest and prompt attention from our mu- 


Inadequate financial resources, 


and 


nicipal officials. 


13 


the lack of separate units upon which to depend 
in emergencies and the difficulty attending the 
adequate supply of water to rapidly developing 
were the salient 
points in Mr. Earl's address. He referred to 
the fact that the plant was compelled to operate 
“even to the point of not having sufficient re- 


outlying residential districts 


serve parts to allow inspection of units which 
were known to require attention.” 

With approximately 600 miles of city streets 
dotted with residences, and 400,000 persons to 
be supplied with water and sewerage facilities, 
Mr. Earl estimated that there were in project 
approximately 600 additional miles of poten- 
tial residential which would in the 
course of a short time have to be supplied with 
water and sewerage facilities. This would call 
for an outlay of about $13,000,000 and the only 
amount now available is $500,000. Of course, 
a solution to the problem will be found by the 
Sewerage and Water Board, which has proved 
itself fully competent to handle the business 
entrusted to it, as its past achievements most 
satisfactorily attest. 


streets 


There is no occasion for immediate alarm to 
the fire insurance interests, for the call for 
water from newly settled areas will not be 
heeded if in doing so the capacity of supplying 
water for fire fighting will in any degree be 
impaired. But the companies would do well to 
carefully look over their lines in the areas above 
referred to which at the present time have no 
adequate water supply, and in some instances 


none at. all. O’HaGeRtY. 


BOSTON AND VICINITY 


Paul E. Soulliere of Worcester has been 
appointed general agent for Worcester and 
vicinity of the New York Indemnity. This 
company has established claim and inspection 
facilities in Worcester, with the supervision of 
the New England service office in Boston. 

Safety Lessons—The Massachusetts 
Safety Council has prepared a special daily 
department feature for the newspapers en- 
titled, “Safety Lessons for the Auto Driver.” 
Several newspapers have already ordered the 
series, which is to be given exclusively to one 
newspaper in each city. 

Gives Up Albany Insurance Co.—The 
Henry J. Ide trans- 
ferred the Boston Agency of the Albany 
Insurance Company to the office of W. Putnam 
Page, doing business as W. H. Brewster & Co., 
24 Central street, one of the oldest agencies 
in Boston. Gustavus B. Holt, who for the 
past eight years has been special agent for 
the Northern of New York, will become asso- 
ciated with Mr. Page in the Brewster Agency. 
Mr. Holt is the son of the late honored G. C. 
Holt, who was one of the senior partners of 
John C. Paige & Co. 


General Agency has 
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WELCOMES DELEGATES 


National Convention of Insurance 
Commissioners Opened by Presi- 
dent H. O. Fishback 


AGENTS’ NEEDS DEFINED 


Head of Washington Department Begins 
Proceedings—Pays Tribute to Former 
Colleagues, Whitman and Donald- 
son—Says Business Requires 
Honest and Fair Ad- 
justers 


H. O. Fishback, Insurance Commissioner of 
the State of Washington, opened the proceed- 
ings of the fifty-fourth annual meeting of the 
National Convention of Insurance Commission- 
ers at Minneapolis, Minn., by an address of 
velcome delivered to the assembled delegates. 
Commissioner Fishback, as the existing presi- 
dent of the convention, having been chosen for 
that post by the members of the executive com- 
mittee of the organization, told the gathering 
that the sessions this year would show to what 
extent advances had been made in the develop- 
ment of the insurance business. 

He appreciated the honor which had_ been 
conferred upon him, said the speaker, but felt 
that he could not take up his present duties 
without making some recognition of the work 
of his predecessor in office, Platt Whitman, 
former Insurance Commissioner of Wisconsin, 
who had done such great work to weld the 
convention into a more uniform body. Mr. 
Fishback also paid a tribute to Thomas B. 
Donaldson, former Commissioner of Pennsyl- 
vania, whose efforts on behalf of agents and 
companies alike had won him the esteem of 
the insurance world. 

The Commissioner of Washington then went 
on to a consideration of the various problems 
now before the insurance departments of the 
diferent States and said that he had noticed 
that the subject of agency qualifications was 
not on the program at the present time. In 
elaborating this topic President Fishback said: 

I believe that there is no one thing that will 
he of greater assistance to a department in 
successfully functioning its affairs than a close 
and confidential relationship with the licensed 
agents of the State. When we can convince 
the agents that we are their friends and want 
to correct the evils which are continually spring- 
Ing up, and that it is our desire to give each 
and every individual agent, as well as the sev- 
eral underwriters’ associations all possible 
assistance in solving their difficulties along 
legitimate lines, we have gone far toward solv- 
ig our own troubles. 

_ The agent is the direct representative of the 
msurance company, and, at the same time, he 
acts as an advisor to his client. the assured. His 
success as an agent depends largely upon the 
| Service which he can render the assured. The 
| average citizen knows little about insurance and 
must, to a great degree, depend upon the advice 
ot the agent as to how his insurance shall be 
Written, and, in the case of fire insurance, what 
changes can he made in the physical condition 
ot the property to be insured, in order to lessen 
the fire hazard and get the best possible rate: 
and, in the case of life insurance, the agent 
should be able to advise as to the best form 
®t policy to suit the needs of each applicant. 








A life policy which is just what one man yeeds 
does not meet the needs of hundreds of others. 
With reference to adjustments of losses, the 
speaker gave it as his opinion that there was 
a real need for honest adjusters who would be 
fair in their appraisals and stated that inde- 
pendent adjusters did not usually meet these 
requirements. He then continued: 

It is one thing to insure against loss and 
pay your premiums for promised indemnity, and 
it is quite another thing to collect that in- 
demnity when the applicant suffers the loss he 
was insured against, or which, through repre- 
sentations, or rather misrepresentations, of an 
agent, he thought he was insured against. | 
believe the companies as a rule desire to make 
what they consider fair settlements, but I be- 
lieve there are many so-called “independent ad- 
justers” who are not fair and have no desire 
to be fair. Do not understand that I am con- 
demning all adjusters, for we have the good 
as well as the bad. 

Another question in connection with adjust- 
ments is “shall the local agent be permitted to 
adjust losses for the companies for which he is 
licensed?” My answer to this question is “no, 
for I believe that in many cases the local agent 
uses this privilege for the purpose of advertis- 
ing his agency by making unfair adjustments in 
favor of the policyholders, and without proper 
regard for the interest of his company. 

The president of the Commissioners’ Conven- 
tion said that insurance had developed into one 
of the most important factors in the world to- 
day and it was the duty of all to see that what- 
ever legislation was enacted was just to all the 
interests involved. In conclusion Mr. Fishback 
said: 

Let us avoid legislation when it is possible to 
do so, and yet in no way compromise the in- 
terests of the public. 

It is my hope that conferences held between 
committees of this association and committees 
of the varied insurance interests during the 
meetings of this convention will go far toward 
solving some of the differences or misunder- 
standing which may now exist between the pub- 
lic and the insurance companies. 


AETNA GROUP AT BUFFALO 
Companies Have Large Exhibit at Agents’ 
Convention 

The agent who attends the National Conven- 
tion of Insurance Agents held at Buffalo, 
August 22 to 25, will find the Aétna Affiliated 
Companies of Hartford well represented. They 
will present at this field men’s gathering a most 
comprehensive exhibit of tna agent service. 
Displayed on 4 by 6 foot attractively lighted 
and arranged panels, the various A‘tna agent 
helps are explained by means of lettered charts. 
The A&tna-izer, the well-known A£tna-izer Sup- 
plements, phonograph records on which are re- 
corded insurance sales talks, advertising cuts 
and mats which the agent can have for the ask- 
ing—all are shown. That successful 7<tna busi- 
ness builder, “The Safer Way,” is shown, as 
well as 7@tna lantern slides and poster service. 

Parlor “D,” Mezzanine Floor, Hotel Statler, 
where the numerous .7tna agent helps will be 
on view, is the A<tna headquarters room. 

W. T. Gouert, manager of the A¢tna Buffalo 
branch, will be at the convention as chairman 
of the reception committee. Visiting agents 
are therefore assured a hearty welcome. 
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DISCUSSES RATE=-MAKING 


Superintendent Stoddard of New 
York Outlines Situation at Session 
of Commissioners’ Meeting 


URGES NATIONAL REGULATORY 
ORGANIZATION 


Harmony Between Companies and State 
Insurance Departments Seen as Es- 
sential to Success—Scientific 
Basis of Calculation and 
Clearly-Worded Agree- 
ment as Requisites 
A matter which has been frequently talked 
about by fire insurance company executrves re- 
cently, was touched on by Superintendent of In- 
surance Francis R. Stoddard, Jr., of New York 
yesterday, when he addressed the. National Con- 
vention of during 
their fifty-fourth annual meeting now in ses- 
This item of in- 


Insurance Commissioners 


sion at Minneapolis, Minn. 
terest was the proposal of the Insurance Com- 
missioners that the fire insurance companies, 
through the National Under- 
writers or through some branch thereof, form 


3oard of Fire 


a central rating bureau having jurisdiction all 
over the country. 





Francis R. Stopparp, Jr., SUPERINTENDENT OF 
INSURANCE, NEw York 


Superintendent Stoddard, in his speech, re- 
viewed the working of the New York law in 
the matter of rates and divided his remarks 
into sections embracing fire, casualty and work- 
men’s compensation insurance. Pointing out 
that the present methods of arriving at fire in- 
surance rates were diverse and cumbersome, 
Mr. Stoddard stated that it is to the interest 
of the public that companies obeying the law 
and following good business practices should 
be protected. If, under State supervision, fire 
companies are to be prevented from making 
huge profits, they should equally be protected 
against sustaining losses, said the speaker. In 
this connection Superintendent Stoddard said: 

In order to better conditions in the fire insur- 


ance business and to accomplish more effective 
State supervision and regulation of rates for 
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the benefit of policyholders, I suggest the fol- 
lowing: A committee from the companies and 
a committee from the National Convention of 
Insurance Commissioners should meet and set- 
tle on a fixed rating policy for the entire United 
States. A national rating organization should 
be formed which should be prepared to take 
over the rating of the entire United States, 
utilizing such of the present agencies as may 
be deemed best. In my opinion, the arrange- 
ment adopted by the National Council on Work- 
men’s Compensation should be followed, namely, 
a representative of the National Convention of 
Insurance Commissioners should work with 
the national rating organization and should be 
the liaison officer between the rating organiza- 
tion and the individual commissioners as well 
as the National Convention of Insurance Com- 
missioners. With such a national rating or- 
ganization, rating will then become an adjust- 
ment of rates based upon experience, as it prop- 
erly should be. Under this system the repre- 
sentative of the National Convention of Insur- 
ance Commissioners, acting with a knowledge 
of the rating situation throughout the entire 
country, would take steps to see that justice 
is done in the State where trouble threatens. 
I can see nothing but good .to policyholders 
and companies alike, if the companies co-oper- 
ate wholeheartedly with the National Conven- 
tion of Insurance Commissioners in working 
out their problems in the manner indicated. 

In discussing the matter of rate making on 
a national scale it must not be overlooked that 
from the companies’ standpoint the difficulty 
will be to get enough companies into such an 
organization to render it reasonably certain 
that the rates fixed will be observed by the 
ereat majority of insurance carriers. No sit- 
uation should be permitted which might cause 
competition to be an influencing factor in the 
rate. Rates should be made on a purely scien- 
tific basis. The litigation at present pending 
in the State of New York concerning the New 
York law is significant in showing that any 
law must be plainly worded so as to cover any 
disputed points. 

Mr. Stoddard then quoted the views of Com- 
missioner Col. Button of Virginia on the same 
subject and to the same general effect. In go- 
ing over the needs of the casualty insurance 
business, the speaker stressed the results at- 
tained by the conferences held and the rules 
drawn up regarding casualty acquisition and 
field supervision costs, and went into the matter 
of advance approval of rates at no little length 
Explaining this Mr. Stoddard stated: 


The New York Insurance Department has 
had some experience with advance approval of 
rates. Early in 1922 a law was passed requir- 
ing advance approval as to adequacy of rates 
to be charged by mutual automobile insurance 
companies. This law was enacted to prevent 
mutual companies, in their zeal to get business, 
from issuing policies at inadequate rates. Stock 
companies were not required by law to have 
their rates so approved, and as a result the 
following situation developed: Where the In- 
surance Department approved a rate for a 
mutual company which some stock company be- 
lieved would furnish more than a fair margin 
of profit, such stock company not being bound 
by any advance approval, would offer a lower 
rate and thereby take the business away from 
the mutual companies. 

In discussing rating principles as applied to 
workmen’s compensation insurance, the New 
York Superintendent instanced the formation 
of the National Council as a forward step in 
the right direction, though there were some in- 
consistencies which were awaiting solution, 


said Mr. Stoddard in this connection: 


A considerable advance toward cutting down 
excessive acquisition expense of workmen’s com- 
pensation was made when _ Superintendent 
Emmet of the New York Insurance Depart- 
ment, in 1913, issued his famous ruling limit- 
ing acquisition expense to 17% per cent. The 
companies have on the whole tried to live up 
to its provisions. There have been, however, 
certain alleged violations, and an uncertainty 
exists as to whether all companies are really 
living up to the ruling. Last spring I had the 
figures of all companies doing business in the 
State of New York analyzed, and I concluded 
that a number of them were not doing business 
according to the ruling. The question therefore 
came up as to what the department should do in 
the case of a domestic company which refused 
to follow the ruling. A foreign company might 
be excluded from the State, but a domestic 
company offered a more serious situation to 
handle. As a result, I recommend to the legis- 
lature that it pass a bill limiting acquisition 
cost of workmen’s compensation to 17!4 per 
cent. The bill was introduced during the very 
last days of the session, but was permitted to 
die, upon the representation of the companies 
that they would individually adhere to the pro- 
visions of the ruling. 


KANSAS HAIL POLICIES 
Situation Permits Stock Companies to Pay 
Losses on Basis of Full Wheat Crop 

ToreKA, Kan., August 21.—There are a good 
many complaints coming to the Kansas Insur- 
ance Department mutual hail com- 
panies to the effect that the stock companies 
are taking advantage of the conditions in the 
State to run down the mutuals. The mutual 
companies complain that the stock companies 


from the 


are paying too much for the losses they sus- 
tained this year. 

The Kansas wheat crop developed into a very 
poor yield. The wheat looked fine when it 
went into the harvest but it did not have the 
erains in the heads when the threshing began. 
The mutual companies assert that the stock 
companies are paying their losses on the basis 
of a normal crop of fifteen to eighteen bushels 
per acre, when the actual yield would not have 
been up to this if the hail had not come. Much 
of the wheat in the State vielded less than 
twelve bushels per acre. The mutual adjusters 
assert that many farmers with a 20 per cent 
hail loss vere paid more for that part of the 
loss than they would have had if they had had 
no hail losses. 

The mutuals declare that the stock companies 
are doing quite a bit of advertising on account 
of the liberal adjustments and that the mutuals 
are suffering as a result. There does not ap- 
pear to be anything the insurance department 
can do ahout it except to receive the complaints 
and file them. 


Kansas Central Indemnity’s Branch Office 

Topeka, KANn., August 21.—The branch office 
of the Kansas Central Indemnity Company of 
Hutchinson has been opened in Topeka. F. L. 
Ebey is the branch manager and it is planned 
to have one hundred agents operating out of 
the branch within the next few weeks. The 
branch will handle all of the business, includ- 
ing adjustments, for all of the Northern Kan- 
sas territory. F. H. Ferguson is special agent 
for the company for Topeka and Mrs. Fergu- 
son will be the city collector. 
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CASUALTY EXPENSEs 


lowa Insurance Commissioner 
Out Sources of Waste in 
Operations 


Points 


OVERHEAD COSTS CUT LEGITIMATE 
PROFITS 


Cancellations of Companies Reporting 
lowa Department Reached $70,074,. 
014 in 1922—6 to 9 Per Cent of 
Gross Premiums Required to 
Put Business on the 
Books 

W. R. C. Kendrick, Insurance Commissioner 
of Towa, addressed the National Convention of 
Insurance Commissioners at Minneapolis on ths 
subject of “Insurance Waste by Giving Credit 
and by Return of Policies Canceled—Np; 
Wanted.” The scope of Mr. Kendrick’s topic 
was so broad that he was forced to divide j 
into three parts, life insurance, fire and allied 
lines and casualty business. 

The speaker reviewed the status of the fife 
insurance companies to-day both in his own 
State and in the country at large and showed 
that life insurance companies were more nearly 
on a cash basis than either fire or casualty com 
panies and hence were less subject to waste in 
operations than either of the two latter. He 
said that the practice of charging premiums 
to the agent, who, in turn, must look to the 
policyholder, has proved beneficial to the com- 
pany, the agent and the insured, while the idea 
of taking bona-fide commercial notes instead of 
cash premiums has done much to increase the 
volume of business in force. 

Fire insurance, said Mr. Kendrick, presents 
an altogether different aspect and requires more 
study in its various ramifications. Here the 
extension of credit, according to a prominent 
official who was quoted, constitutes a serious 
addition to the expense account and _ slow-pay- 
ing agents generally proved unprofitable in the 
long run. The companies reporting to the Iowa 
Insurance Department came under his examina 
tion with respect to the percentage of uncol- 
lectibles last year, said the speaker, and he 
found that agents’ balances of premiums in 
course of collection totaled $220,264,311, while 
agents’ balances charged off were $1,936.34! 
Under due premiums stood at $204,536,609 and 
over due premiums reached $15,727,702. 

Under present conditions, according to Mr. 
Kendrick’s remarks, enormous lasses occurred 
in the way of interest. Certain States have 
fixed a time limit within which unpaid pre 
miums must be accounted for in order to qual 
ify as admitted assets and some of the balances 
shown are therefore existent for a period o! 
nearly ninety days, during which the interest 
charges are supposedly lost in a majority of 
cases. 

Coming to a discussion of the waste occulf 
ring in the casualty business, Mr. Kendrick 
said: 

In the casualty lines the practice of issuing 


policies without a firm order for the insuranc 
is growing worse instead of better. Practical 
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all the larger companies have. a cancellation 
limit beyond which, if the policy is returned, 
an earned premium must be charged, which 
jimit is usually sixty days. Within this period, 
“fat cancellations” are exceedingly heavy, run- 
ning into millions of dollars, a dead loss to the 
company. In one of the larger companies this 
loss will average $150,000 annually. 

From reliable information, [ find that about 
14 per cent ot the total number of policies issued 
are returned as “not wanted.” When we con- 
sider the expensive and voluminous statistics 
which the companies must prepare for their 
own use and for submission to the insurance 
departments, we then realize the extent of this 
loss. 

The speaker told his audience that when a 
policy is returned as not wanted there is a 
double expense; that of initial issuance of the 
contract and that of reversal of all the pro- 
cesses after the policy’s return. Mr. Kendrick 
continued : 

As illustrating the expense incurred in con- 
nection with the handling of policies canceled 
as not wanted, permit me to call your attention 
to the experience of one of the large casualty 
companies. During the vear 1922, it cost this 
company $65,353.54. 

The annual statements of all casualty com- 
panies reporting to the Iowa department dis- 
close that the flat cancellations for the year 
1922 amounted to $70,074,014.03. From the 
data received from various casualty companies, 
I find that from 6 to 9 per cent of the gross 
premiums written is required to cover the over- 
head expense incurred in merely placing the 
business upon the books of the company. Now, 
applying the general overhead expense of only 
6 per cent to the total flat cancellations for 
the year 1922, we find an overhead loss of $4,- 
204,440.84. 

In reviewing his remarks and offering sug- 
gestions for the reduction of waste within the 
institution of insurance and especially as exist- 
ing in the casualty branch of the business, the 
Iowa Insurance Commissioner said: 


As affecting fire and casualty companies, | 
believe the only practical solution of the waste 
problem as herein discussed lies in placing the 
business upon a cash basis. The time must 
come when premiums on fire and casualty poli- 
cies are due and payable upon the delivery of 
the policies. The most effective way to accom- 
plish this is through State legislation, and then 
enforce the law. But in the event proper legis- 
lation cannot be enacted, it is then my belief 
that it is the imperative duty of the National 
Association of Insurance Commissioners to 
adopt a resolution requiring such companies 
to force settlement with all agents within a 
maximum period of thirty days from the end 
of the month in which the business is written. 
In the event any such agent is found delinquent, 
his license should be summarily suspended for 
a reasonable length of time, and when such 
agent is guilty of a second offense, his license 
should be immediately canceled, and he should 
be forever disqualified from acting as an agent 
for any other company in that or any other 
State. If the statutes of any particular State 
do not confer such power upon the Insurance 
Commissioner, then such legislation should be 
procured. 





To Honor W. Stanley Smith 
Wisconsin insurance men have arranged to 
give a get-acquainted dinner to W. Stanley 
Smith, Insurance Commissioner for that State, 
on August 29. The day is Wednesday and the 
event is to be held at the Milwaukee Athletic 
Club during the week of the State fair. 


ADVOCATES REFORMS 


Harry L. Conn, Superintendent of In- 
surance for Ohio, Scores Un- 
authorized Writings 


QUOTES SUPPORTING EVIDENCE 


Convention of Commissioners Hears Rec- 
ommendations for Removing Bad Prac=- 
tices from the Business—Series 
of Penalties Proposed in 
Cases of Violation 
Taking as his subject, “How Far May States 
Control or Prohibit the Making of Insurance 
Contracts by Unlicensed Companies?” Harry 
I.. Conn, Superintendent of Insurance for Ohio, 
National Convention of Insur- 
ance Minneapolis, Minn. 
Superintendent Conn decried the practice of 
unauthorized insurance and gave it as his opin- 


addressed the 
Commissioners in 


ion that this procedure was inimical to the 
best interests of the business and of insurance 
agents. 

In supporting his theories, the speaker quoted 
the Allgever case, the Hooper case, the Com- 
press case and numerous others as examples 
and explained the findings of each. 

Control.of the State over the affairs of com- 
panies within its borders was more absolute 
to-day than ever before, said Mr. Conn, and 
the various insurance departments should see 
to it that this control was correctly adminis- 
tered. Pointing out that definite action of a 


kind was advisable in some in- 


stances, the speaker proposed a tentative series 


regulatory 


of penalties to curtail unauthorized writings. 

The Superintendent of Insurance for Ohio 
described this matter of punishments in the 
following terms: 


I would propose, then, that the code of each 
State make it unlawful for a domestic fire or 
kindred insurance company to write a_ policy 
upon any property situate in a State or terri- 
tory in which such company is not admitted, or, 
if it be a life or accident company, it may not 
write a policy upon a resident of a State in 
which it is not licensed, nor may a company 
writing miscellaneous business cover on a resi- 
dent of a State in which it is not licensed. 
Questions having to do with alien insurance, 
with the procuring of insurance by citizens 
when traveling out of their own State, with 
floater policies, with marine insurance, with 
coverage not furnished by the licensed compa- 
nies in the State and similar matters, of course, 
will be given attention when the legislation is 
under consideration. 

To render such a law effective, some such 
penalties as these are suggested : 

t. The revocation of the 
charter in its home State: 
> The automatic revocation of its charter 
in all other States in which it had been 
licensed must necessarily follow; 
The suitable punishment by fine or 
imprisonment of every person who has 
anything to do with the negotiating, 
writing or delivering of the policy con- 
tract, including an automatic revocation 
of the license of such person and his 
permanent ineligibilty as an agent or 
employee of any insurance company ; 
4. Payment of the bureau premium with 
multiple thereof as is deemed appro- 
priate, one-half thereof to go to the 


7 


company’s 


w 


State wherein the assured’s property is 
or where he resides, the remainder to 
the home State; 

Fines and penalties so adjudged, if not 
paid forthwith, to be a lien on the 
offender's property, second only to fed- 
eral and State taxes and superior to 
mortgages or other liens. This would 
result in prospective mortgages exer- 
cising such care as will aid in ferreting 


out violations and would entail no 
great labor on the mortgagee, since 


as matters now are he usually demands 
full information. This is the rule as to 
priorities of judgments in workmen’s 
compensation cases ; 

6. The denial to either or any party to 
a contract of insurance made in viola- 
tion of such statutes a right of appeal to 
the State courts on any justiciable mat- 
ter growing out of the transaction. It 
has been held that where all persons 
are treated alike in that respect, resi- 
dents as well as non-residents, 
persons as well as artificial 
statute of denial of appeals 
courts is valid. 


ones, a 
to the 


UNIFORM RATING STANDARDS 


National Board and Commissioners Meet— 
Status of the Situation 


The committee of the National Board and 


the Insurance Commissioners’ committee met 
on Monday at Minneapolis to consider the lat- 
ter’s proposal that a centralized national fire 
Thirty-seven 


rating organizations now exist and the Na- 


rating bureau be established. 


tional Board of Fire Underwriters committee 
admitted the need for a reform. 

The a sub-committee 
composed of Commissioners Stoddard of New 
York, Bullion of Arkansas, Houston of Illinois, 
and Button of Virginia, to consider the Na- 
tional The 


answer of the committee of the National Board 


commissioners named 


Board’s answer to the proposal. 


stated that varied laws caused rising expense 


and stated that co-operation was needed. With 
regard to anti-compact laws the findings, which 


‘are now being considered, state: 


“Whereas, No individual fire insurance com- 
pany can make its own rates except at pro- 
hibitively high expense, and 

“Whereas. The public is directly benefited 
by the reduced cost to the companies of rate- 
making by co-ordinated effort; and 

“Whereas, Such co-ordination tends to make 
fire insurance rates equitable as among all as- 
sureds and to eliminate discriminations between 
policyholders; therefore, be it 

“Resolved, That so-called Anti-Compact 
Laws, designed to prevent fire insurance com- 
panies from making their rates by co-ordina- 
tion, are indefensible because they serve to in- 
crease expenses without giving any equalizing 
benefit to the public, and be it further 

“Resolved, That all the several States be 
urged to repeal laws or regulations now pro- 
hibiting such co-ordination in rate-making, and 
to substitute therefor statutory consent to fire 
insurance companies to join together in the 
economical application of a non-discriminatory 
standard of rate-making. 

“This committee is strongly of the opinion 
that action as outlined above on the part of the 
National Convention of Insurance Commis- 
sioners and the National Board of Fire Under- 
writers is the first necessary step in the under- 
taking now under consideration.” 
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Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy fo sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 
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WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 
An Old Line Legal Reserve Company 
We issue all Standard forms of policies. 
Agents wanted in Indiana and Ohio. 
JOHN W. DRAGOO, Secretary 





A Big Boom in Business 


New business written during recent months 
is DOUBLE the same period of last year, 


A POPULAR POLICY that gets the at- 
tention of the insurance buying public 


AND 


BIG COMMISSIONS that makeit worth- 
while to the salesman are the reasons for 


the increase. 


Specimen Rate 
Age 35—$16.30 per $1,000. 
Important districts open in Western Michi- 


gan, Northeastern and Eastern Indiana, 
Portions of Missouri and Kansas. 


National Life Association 


Des Moines 


Iowa 























~ FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820 


Charter Perpetual & 
Capital.. On ee ner 
OS Sere steeeeeeee 17,334,014 
Reserve and other Liabilities........... 12,744,105 
Net Surplus.... seesteeeeecee 4,589,909 
Surplus to Policy Blalders: 2 5..0o sss css 5,589,909 


E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Tredsurer. 
R. N. KELLY, JR., Assistant Secretary. 


BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 
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Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 

















STUDY OF 


WORKMEN’S COMPENSATION 


Insurance Laws and Service 
MONOPOLY OR COMPETITION 


By the Impartial Committee on Workmen’s 
Compensation Insurance to the 


CINCINNATI CHAMBER OF COMMERCE 


Over 1000 Pages of 


Testimony Elicited at Hearings 


in Various Cities from Prominent Business Men and 
‘Recommendations adopted by the 
Cincinnati Chamber of Commerce, including one for 
“A Well Regulated Plan of Competitive Compen- 


Public Officers. 


sation Insurance’’ 


Price, delivered, Cloth Binding, $5. 





THE SPECTATOR COMPANY 


Sole Selling Agents for Insurance World 
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NEW YORK 
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MONOPOLY OR COMPETITION 


A Study of Workmen’s Compensation 
Laws and Service 


IMPARTIAL COMMITTEE’S 
INVESTIGATION 


Cincinnati Chamber of Commerce Recom- 
mends Well Regulated Competitive 
Plan of Insurance 
Several months ago the president of the Cin- 
cinnati Chamber of Commerce appointed a com- 
mittee to make an impartial investigation of 
all types of workmen’s compensation laws 
and insurance carriers, in order to recommend 
practical betterments in the Ohio Workmen's 
Compensation Act and its operation. This 
committee was made up of men having diverse 
views on the question of how workmen's com- 
pensation should be carried, and the results 
of their investigations are therefore of un- 

usual interest and value. 

Hearings were held not only in Cincinnati, 
but in Columbus, Toledo, Cleveland, Canton, 
Youngstown, Springfield and Dayton, and the 
views and evidence of a great many persons 
were secured, and have now been published at 
length in a book of 1016 pages. 

The legislative recommendations adopted by 
the Cincinnati Chamber of Commerce cover the 
definition of lawful requirement” personal in- 
jury suits against the employer as the result 
of an injury arising out of and in the course of 
employment; vesting the Industrial Commis- 
sion with full power over all activities con- 
nected with the operation of the Workmen’s 
Compensation Law; making premiums bear the 
expense of administering the Workmen’s Com- 
pensation Law; advising that “a well-regu- 
lated plan of competitive compensation insur- 
ance be adopted”; increasing benefits and re- 
ducing waiting period; giving right of appeal 
to employers. 

The Chamber also recommends a decentral- 
ization of all matters pertaining to claim ad- 
justment in so far as it is practical. 

Among the subjects shown by the copious in- 
dex to have been given much attention are 
accident prevention; adequacy of compensa- 
tion; agents and agency expense; claim ser- 
competition ; 
competitive State funds; compulsory or elective 


vice; classification of employers; 


compensation law; contested claims; contro- 
verted claims ; cost of operating Ohio W. C. A.; 
death claims; decentralization of claims de- 
partment; delayed payment of Ohio compensa- 
tion; dividends; effect of accident prevention 
work; employee selecting his own physician; 
administrative; experience rating; 
inspection; inspectors; less than five employees ; 
medical attention; merit rating; monopoly; 
monopolistic State funds; mutual insurance 
companies: New York State fund; outside 
agencies assisting Ohio employers; payment of 
claims; permanent partial disability; politics; 
Prompt payment of claims; rates; reciprocal 
insurance; reduced disability; regulation rates ; 
rehabilitation ; salaries; schedule 


expenses, 


reserves ; 


rating; second injuries, causing permanent 
total disability; selection of physician; self- 
insurers; service; stock insurance companies; 
suits for damages against employer; waiting 
period. 

The list of men and concerns submitting 
evidence to the committee embraces many well- 
knewn persons and business houses, as well as 
numerous State officials, etc. 

This book, which is entitled “Study of Work- 
men’s Compensation Insurance Laws and Ser- 
vice—Monopoly or Competition,” contains a 
vast amount of information and opinion of in- 
terest to all carriers of workmen’s compensa- 
tion insurance, insurance agents and employ- 
ers. It embraces 1016 pages, is substantially 
bound in cloth, and should be procured from 
The Spectator Company, sole selling agents; 
price, $5.00. 


ST. LOUIS INSURANCE NEWS 
Two Items of Interest to Casualty Com- 
panies 
Sr. Louts, Mo., August 21—Highwaymen 
A. Wortham, thirty-four 
years old, general manager of the Gamble Con- 


took $2600 from H. 


struction Company, in front of the John Bur- 
roughs Day School, road, St. Louis 
County, recently, while city building mechanics 
worked but a few feet away. The robbers made 
their getaway in Wortham’s automobile. On 
Monday of last week, three bandits stuck up 
the office of the St. Louis Ice Cream Company, 
517 South Jefferson avenue, St. Louis, taking 
They overloked $200 in 
their haste to get away. 


Price 


$2300 from a safe. 


Hartford, Ill., has installed a community 
burglar alarm. Each house in the village is 
connected with a central alarm system, and an 
attempt to enter any house instantly rings a 


large gong in the center of town. Shotguns 


and rifles are plentiful in Hartford, so under 
the circumstances it is not a wholesome place 
for burglarmen. 
Sir Thomas Oliver to Visit United States 
Sir Thomas Oliver, the distinguished British 
expert on occupational diseases, is expected 
to visit this country during September and 
October, for the purpose of inspecting a num- 
ber of our more important industrial plants 
east of Chicago and north of New Orleans. 
Sir Thomas has served on the Dangerous 
Trades Commission of the British Home Office, 
has been a member of the “White Lead” Com- 
mission and Medical Expert of the Special 
Investigation into Luicifer Matches and Pot- 
teries and is at present a member of the Anthrax 
Commission and the League of Nations. Sir 
Thomas’ inspections will include potteries, oil 
refineries, printing plants, cotton mills, woolen 
mills, sugar refineries, iron and steel works, 
cement works, etc. 
the American Public Health Association in 
Boston on October 8. The arrangements for 
his trip are in charge of Dr. F. L. Hoffman, 
consulting statistician, Prudential Insurance 
Company of America. 


He is expected to address 
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PLANES FOR MINE-RESCUE WORK 
Department of Interior Testing Novel 
Method of Hurrying Relief to Scenes 
of Disasters 
Wasuincton, D. C. August 17—The adapt- 
ability of the aeroplane to a novel use is being 
tested by the Department of the Interior at 
Birmingham, Ala., where experiments looking 
towards the use of planes in rushing the trained 
mine-rescue men of the Bureau of Mines to the 
scenes of mine disasters are being made. A 
landing field has been located at Carbon Hiil, 
an Alabama coal mining town, and other fields 
will be located at mining towns within reason- 
able flying range of the mine-rescue station of 
the Bureau of Mines at Birmingham. Trial 
flights of planes carrying Bureau of Mines’ 
trained men equipped with oxygen breathing 
apparatus have been made between Roberts 

field, Birmingham, and Carbon Hill. 

Two planes of the Alabama National Guard, 
each carrying a National Guard pilot and a 
Bureau of Mines engineer, transported five sets 
of rescue apparatus from Birmingham to Car- 
bon Hill, a distance of sixty miles, in forty-six 
minutes, or at the rate of eighty miles an hour. 
It is estimated that the minimum time would 
have been required by a special railroad engine 
to cover the distance with a clear right-of-way 
would have been three hours, while an auto- 
mobile truck proceeding over the runabout 
public roads would have required four hours. 

In ordinary rescue work following explosions 
and fires, it is standard practice to use not 
less than five sets of oxygen breathing appa- 
ratus for the rescue of possible entombed miners 
and in the recovery of bodies. It is necessary 
to use oxygen breathing apparatus in the poi- 
sonous and irrespirable atmospheres which are 
fires. 
The apparatus used in the airplane test weighed 


generally found after explosions and 


approximately 200 pounds and the weight of 
the two pilots and two passengers aggregated 
about 780 pounds. 

The Bureau of Mines at present maintains 
ten railway cars and seven automobile trucks, 
equipped for mine-rescue purposes, but it often 
requires considerable time to send these cars 
or trucks to remote mining camps. It is hoped 
to demonstrate the value of the airplane in sup- 
plementing the work of these mine-rescue cars 
and trucks, especially in reaching camps where 
landing fields are available. The speed and 
mobility of the airplane and its independence 
of railway schedules and bad roads are also 
valuable factors in the consideration of its 
adaptability to mine-rescue purposes. 


Memorial to John R. Bland 

A beautiful memorial to the late John R. 
Bland, founder and president of the United 
States Fidelity and Guaranty Company of 
Baltimore, has been prepared by the officers 
and employees of the company. It is a 
brochure of eighty pages, richly bound in pur- 
ple leather, which contains a record of Mr. 
Bland’s life and achievements, together with 
expressions of appreciation by the press, his 
colleagues and friends. 
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SALESMEN WANTED! 


Reliable Men in Arizona, New Mexico and Texas 
for All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. 


Liberal Commissions. Both 


Standard and Sub-Standard Risks. 


If You Are Already Writing Insurance Stop That 
Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 














On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.”’ 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 


happy and successful? 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 











Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of 
New York was the first American legal reserve 
life insurance company to pay cash dividends. 
For more than seventy-five years it has con- 
sistently made dividend returns to _policy- 
holders, and, except for an occasional slight 
decrease in schedule, has maintained an up- 
ward trend in its returns. 


In 1922 the Company paid in dividends to 
policyholders $30,046,105. 


Its dividend scale for 1923 was increased 
from 7 to 10% (according to plan and age), 
and it has set aside for 1923 dividends to 
policyholders $32,832,839, equaling about 
34% of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
ot New York 


34 Nassau Street, New York 
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Splendid Business for Life Insurance Salesmen 


By Frank H. WILLIAMS 


“What do you consider to be the prospects for 
the life insurance salesman during the next five 
years?” was asked recently of a live-wire insur- 
ance man who has hung up a splendid record 
of sales in the last few years. 

“I can’t see anything but the rosiest sort of 
an outlook for the life insurance salesman,” 
was the reply. “In fact I look for the next five 
or six years to be the best years in the history 
of the life insurance business. It is my opin- 
ion that if a life insurance man isn't able to 
clean up during the next five or six years he 
never will be able to get anywhere in his busi- 
ness at all. 

“Why do | consider the outlook so rosy? 

“I've got a number of reasons for looking at 
the proposition in such a sanguine manner and 


the reasons are these: 


REASONS FOR BETTER BUSINESS 

“First—Everyone is now fully awake to the 
needs and benefits of having life insurance. The 
war helped things along immensely, of course, 
hy reason of the fact that the government issued 
so much insurance to the men in the service. 
But even with the government doing so much 
to help the life insurance business along there 
Were still quite a good number of people after 
the war who didn’t believe in life insurance 
and who wouldn't take out life insurance. But 
now the constant hammering at these people by 
the agents, by the companies through their ad- 
Vertising and by the holders of insurance poli- 
cies has just about convinced all of these people 
that the best thing for them to do is to take 
Therefore, just about everyone 
1s now sold on the proposition of having life 
insurance and this will mean a greatly ex- 
panded business for the life insurance sales- 
man in the next few years. 

“Second- People are thinking in bigger terms 
regarding life insurance than ever before. 

“It hasn’t been so very long ago that the 


out insurance. 


man who took out a ten thousand dollar policy 
was considered to be a world-beater. Most 
people who thought about insurance at all, 
thought in terms of only one, two or three 
thousand. 

“Now how tremendously everything along 
this line has changed! Nowadays, the man 
who doesn’t carry at least ten thousand dol- 
lars is considered to be a piker. Nowadays 
even the youngest of young married men thinks 
that he isn’t doing the right thing by his family 
unless he has protection amounting to at least 


$10,000. 


OpporTUNITIES AHEAD 

“To my way of thinking the insurance sales- 
men are going to reap a harvest during the 
next few years from this fact of the general 
public thinking about life insurance in much 
higger terms than was formerly the case. And 
if I was a young life insurance man just start- 
ing into the game I'd also think about the busi- 
ness in larger terms than ever before. I'd think 
in units of five, ten and twenty thousand dol- 
lar policies rather than in units of one, two 
and three and I'd go after the big business 
hard. It is just as easy in the long run to go 
after big business as it is to go after smaller 
business and the results are yery much more 
satisfactory in the way of increased returns. 

“Third—Everyone has money nowadays. 

“Did you ever know a time when money was 
so plentiful? It seems now as though every- 
one has plenty of money with which to buy 
anything he is thinking of—automohiles, new 
homes, washing machines and insurance. 

“This fact that money is so plentiful and that 
people generally don’t have to skimp and scrape 
to get the bare necessities of life as was for- 
merly the case, means that it won't be so much 
trouble for them to meet the regular premiums 
on life insurance. And this fact means the 
removal of one of the biggest barriers to in- 
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creased sales of life insurance in this country, 

“IT cash in on this situation to the fullest 
possible extent in my own selling and it is my 
belief that it would be the best sort of busi- 
ness for other life insurance salesmen. 

“Let me illustrate what I mean by telling 
about a recent personal experience of mine. 

“T was trying to sell a pclicy to a young man 
engaged as a plasterer. 

‘*But I can't afford to buy a policy,’ said 
the young man. ‘You know I haven't been 
working long and I’m only a plasterer.’ 

“That’s the 
same thing as saying you are only a near-mil- 
lionaire. You can’t make me believe that you 
can't afford to buy this policy because I know 
how much plasterers are getting around this 
man's town. And I don’t mind telling you that 
| consider you a lot better prospect as a pur- 
chaser of a policy from me than a certain 
hanker | could tell you about who has been 
talking life insurance to me for lo! these many 


“Only a plasterer!” I echoed. 


months. 

“Of course this line of talk flattered the young 
man, as | had expected that it would. And it 
ended up in his signing on the dotted line with- 
yut much further trouble. 

“Surely other life insurance salesmen could 
use the same line of talk in closing up sales 


with equal success. 


Pustic Has CONFIDENCE 

“Fourth—The buying of so many things on 
the instalment plan has given people greater 
confidence in their ability to meet instalments 
and payments and so has given them greater 
confidence in their ability to purchase big 
things. 

“Some people howl about the instalment buy- 
ing of automobiles, washing machines and so on 
cutting down a man’s purchasing power be- 
cause of the fact that he simply must keep up 

(Continued on page 27) 
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The Greatest Family in the World 


The value of any political, social or economic 
organization is determined by the service it 
renders to the individual and to society as a 
whole. If it helps forward the growing 
participation by more and more people in more 
and more of the good things of life, it is rated 
as an agent of progress. If it retards this 
participation in the good things of life, pubiic 
opinion will destroy it. 


An UNRECOGNIZED PuBLIC SERVANT 

This is an infallible test. It is applied by 
public opinion working over a period of time 
and from it there is no appeal. If the institu- 
tion is judged to be of value to society, 
it becomes permanent, a recognized social fact. 

Let us apply this test to the institution of life 
insurance. 

We have here the most inclusive, the largest, 
and, judged by economic results, the most suc- 
cessful private co-operative effort in the history 
of the world. The organization includes forty 
million people who built up, out of their sav- 
ings, a fund of over eight billion dollars, and 
insurance protection for their dependents to 
the extent of fifty billion dollars. 

Apart from the money interest 
what does this gigantic institution do for the 
social and spiritual well-being of the commu- 
nity? What is its personal influence and what 


involved, 


are its effects upon social relations. 

Suppose we begin with the function of the 
agent. 

There are around 168,000 life insurance 
agents at work in the United States. This 
army of representatives is made necessary Dy 
the inertia and indifference which lie dormant 
in human nature and which make it necessary 
for men to be prodded not only into doing 
their duty, but also into taking advantage of 
real opportunities for profit and progress. 

To overcome this resistance in human nature 
requires men of character, intelligence and 
human sympathy. 

When the agent has secured an application 
for a life insurance policy, his work is not 
ended. Frequently he becomes the friend and 
financial adviser of the policyholder. In this 
capacity. he gives advice as to methods of sav- 
ing, as to care of the funds thus saved, and 
as to ways and means of meeting the premium 
payments. 

From the point of view of those who are 
more eager to dodge their rightful burdens 
than to bear them, the life insurance agent 
often looks a good deal like an evil to be 
avoided if possible. But seen in his true light, 
in relation to the great co-operative enterprise 
he represents, and to the well-being of the 
individual and the family, he takes on another 
character. In a very true sense he is a maker 
of men, an educator in thrift and duty, a social 
stabilizer, a friend of the home, an enemy of 
poverty and want, a vigilant watchman against 
the silent enemy. 

- He sells personal service plus company ser- 
vice. By fitting the right kind of a policy 
to the conditions of the individual who buys 





The accompanying article is an extract 
from Volume I, The Manhattan Library, 
which is a series of booklets descriptive 
of important American economic institu- 
The booklets are prepared by the 
Brearley Service Organization for the 
Bank of the Manhattan Company, New 
York. Volume I takes up life insur- 
ance and has been very favorably men- 


tions. 


tioned by life insurance officials and by 
the life insurance press generally. in 
fact it has been said to be one of the 
best articles ever published on life in- 
surance. Copyright by the Bank of the 
Manhattan Company. 











it, the agent makes possible a home for the 
family, education for the children, a carefree 
old age, protection for business, strength in 
credit and the creation of an emergency fund. 

It is sometimes said that if in a given com- 
munity the work of the life insurance agent 
were completely successful in the logical devel- 
opment of the principles he advocates, every 
family would own its own home, every child 
would be properly educated, every old persor 
would be in comfortable circumstances, every 
business would be safe, every credit would be 
good and everyone would have a savings fund. 
While this is a perhaps, too 
ideal for human nature as it is at present con- 


consummation, 


stituted, certainly the life insurance agent has 
no need to apologize for the thing he is try- 
ing to do. 
of social service which have made the institu- 


He represents an ideal and a method 
tion of life insurance a great and growing 
factor in lightening the common burdens of the 
people. 

The first social service of the institution of 
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life insurance is what it does for the hom 
Since the home is the unit of civilization, a 
since the American home is the rock re 
tion upon which our nation is builded, it woul 
be hard to exaggerate the social value of Such 
a service. 

The strength of a nation depends Upon the 
quality of its citizenship. Intelligence and 
character among the people constitute the only 
guarantee of national progress, Prosperity and 
permanence. 

Since the chief problems of the present time 
are economic, our great need is for education 
in the laws of economics and in the Practice 
of sound economic principles and policies. It 
is fair to say that the institution of life iy. 
surance is giving valuable service to the coun: 
try by educating more than a third of our popu: 
lation in sound economic principles and laws 
Life insurance encourages thrift as the basis 
It provides a sae 
and protitable form of investment and this 


for an economic surplus. 


very investment becomes a school in economics, 
It stabilizes the financial institutions of the 
country by sending a stream of capital wher 
ever it is needed for constructive purposes, 
and it helps to establish credit which is itself 
founded upon the knowledge of a man’s char- 
acter, not less than upon his economic resources, 
The man who has insured his life in order to 
make his family and his business permanent js 
likely to be a good moral risk in any business, 

The idea that there is any necessary con- 
nection between the life insurance which a 
man carries and his ability to borrow money 
is comparatively new, but the credit men of 
the country think it of importance. They 
argue that a man who has enough foresight 
and sense of responsibility to provide for the 
future of his family by insuring his life, 1s 
a good moral risk, not to mention the fact 
that his insurance policy creates an estate out 
of which his debts can be paid. 


The Monthly Income Policy 














Witt1AM Triccs oF Toronto MAKES USE or THE ApovE SHowN Errective CARTOON oF His 
It Is AN ExceELLENT Picturep Dispray or THE MONTHLY INCOME ForM OF 
LirE INSURANCE 


Own DEVISING. 





Au 








= 


Li 
the 
do | 
legal 
tions 
of Cc 
cises 
insu 

N 
the 
cour 
the 





Thursda ) 


| the home, 
1Zation, and 
ck founds, 
d, it woul 
lue of suey 


IS upon the 
igence and 
te the only 
sperity ang 


resent tine 
* education 
he Practice 
olicies. jt 
of life ip. 
- the coun. 
Our popu. 
and lays, 
- the basis 
les a saie 
and this 
economics, 
ns of the 
ital wher. 
Purposes, 
h is itself 
an’s char- 
resources, 
1 order to 
‘manent is 
’ business, 
sary con 
which a 
yw money 
t men of 
e. They 
foresight 
e for the 
s life, 1s 
the fact 
state out 





F His 
RM OF 


August 


LHE SPECTATOR 


LIFE INSURANCE SECTION 


23, 1923 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 

Contract as good as the best, with exclusive 
rights. 

Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 











Worktnc AGAINST OURSELVES 

Life insurance companies are chartered by 
the States in which they originate. 
do business in other States they must have 
legal permission. 
tionship, which is common to all organizations 
of citizens for special purposes, the State exer- 
cises two functions in its relations with life 


insurance 


No fault can be found with the soundness of 
the principle of State supervision. 
country government is supposed to exist for 
the purpose of protecting the citizen in his 


rights, which are life, liberty, and the pursuit 
of happiness. In order to make this protection 
effective, the State exercises supervision over 
institutions which vitally affect the well-being 
banks and insurance 


When they 
3eyond this primary rela- of the people—such as 
companies. 

The Federal government does not supervise 
life insurance companies except in the Dis- 
trict of Columbia, because life insurance is not 
“commerce.” But this lack on the part of the 
Government at Washington is more than made 
up by the activities of the forty-eight State 
a period of nine years, 


companies: it supervises and it taxes. 
In this 


governments. Over 
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Less Risk Involved 


“Under this plan we do away with the necessity 
of handling a large number of abstracts, and elim- 
inate the risk incident to their transportation back 
and forth through the mails as they frequently are 
required by the borrowers for one reason or an- 
other,” an Insurance Company writes. 

We insure titles anywhere in the United States 


Ask for our special booklet T. S. 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 


135 Broadway, New York 
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American Trust Company 























“SECURE AS THE BEDROCK OF NEW YORK” 


Congress and the various States of the Union 
held 268 regular sessions and more than sev- 
enty-five special sessions. In these sessions 
over ten thousand bills were introduced affect- 
ing life insurance companies and requiring care- 
ful scrutiny by these companies. 

If these ten thousand bills were strung to- 
gether one after the other, each day of all the 
343 legislative sessions, they would average fif- 
teen thousand words a day! 

A student of these various bills has found 
that they range in purpose and intent from 
control of what agents should be allowed to 
Say in canvassing prospects, to direction in 
detail as to how books should be kept and 
accounts be rendered at the home office. In 
some cases they undertook to specify the form 
of contracts which might be made with policy- 
holders. In this flood of fifteen thousand 
words a day were proposals to increase by 
enormous the half dozen distinct 
varieties of taxation already in use, and under 


amounts 


which policyholders in these same nine years 
have contributed to the support of the State 
governments hundred million dollars. 
These ten thousand bills included at least sev- 
enty distinct kinds of regulations, with several 
hundred new experiments in State regulation. 

This amazing activity in life insurance legis- 
lation originates for the most part in the notion 
that a life insurance company is a rich cor- 
poration without a soul and that anyone, there- 
fore, in or out of the legislature who shies a 
brick at it is a public benefactor. A fact 
which seems to have escaped the attention of 


over a 





OF NEBRASKA 
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OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 
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the authors of most of those ten thousand bills 
is that life insurance is an institution that 
really is made up of forty million ordinary, 
every-day American citizens who have created 
the institution by putting in their hard-earned 
savings in small amounts from year to year. 
The authors also seem to be ignorant of the 
fact that, without exception, the object of those 
millions of people has not been to make money 
by exploiting the public but rather to take 
care of their families and to better their 
own economic condition. 

Life insurance as an institution is not organ- 
ized for profit. It is organized primarily for 
the protection, safety and comfort of the pol- 
icyholders and of those they love. It is an 
economic bulwark erected for the security of 
the home. It is a substituté created to take 
the place of the bread-winner when he is re- 
moved by death. All just legislation and super- 
vision is for the purpose of helping to secure 
these desirable ends by insisting upon wise 
and honest management, and by safeguarding 
investments and the rights of policyholders. 

One regrettable result of this continuous 
legislative activity is the unnecessary expense 
to which it puts the life insurance companies— 
in other words, the policyholders—in defending 


themselves. Every one of the ten thousand 


bills, good and bad alike, has to be studied and . 


dealt with by the companies. This is a heavy 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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expense which, so far as it is incurred in de- 
fending the companies against unjust legisla- 
tion, amounts to confiscation of the policyhold- 
ers’ savings. 

Since the reserve funds of life insurance have 
become so large, taxation is more and more 
a live topic of discussion both in and out of 
the legislatures. Whether this discussion gets 
anywhere or not, the taxes imposed upon in- 
surance companies keep steadily increasing. 

In 1890 the life insurance companies pid 
in taxes $2,000,000; in 1921, $15,000,000. In 
the tive vears preceding the first of January, 
1922, one of our large insurance companics 
paid in taxes over $15,700,000. This did not 
include real estate taxes. During the same 
period this same company paid its entire home 
office force, including executive officers at 
home and abroad, over two thousand clerks 
and heads of departments, its medical examina- 
tions in the home office, all overtime service 
and all directors’ fees, only $14,546,000, or 
less by more than a million dollars than it 
paid in taxation. 

During this period of five years, taxes ab- 
sorbed more of the policyholders’ money than 
the entire home office management of the com- 
pany. For every working day in the year, day 
in and day out, for five consecutive years, 
the policyholders of this one company paid 
in taxes to the government ten thousand dol- 
lars! And this money was taken from the 
savings of the policyholders. 

S. C. Kattell with Lincoln National 

Sherman C. Kattell, who for the past ten 
months has held the position of actuary in the 
Connecticut Insurance Department, has re- 
signed to become assistant actuary with the 
Lincoln National Life of Fort Wayne, Ind. 
Previous to going with the Connecticut De- 
partment, Mr. Kattell was chief clerk in the 
actuarial department of the State Mutual Life 
of Worcester, Mass. Commissioner Mansfield 
is looking for a capable man to fill the place 
made vacant by Mr. Kattell’s resignation. 


Farmers National Life Agents on Vacation 
Tour 

The members of the $100,000 and $200,000 
Clubs of the Farmers National Life Insurance 
Company, Chicago, III., are still on the vacation 
tour which had been arranged for them by 
that organization. The members left Chicago 
on August 13 for a trip to the Yellowstone 
National Park and the journey took them via 


Thursday 


Denver, Colorado Springs and Salt Lake City 
the return to be made through the Twin Cites 
and the Mississippi Valley. 

The tour will end August 29 and has beer 
a pleasure trip throughout, no time being 
devoted to business. The company feels that 
it will bring back an enthusiastic group of 
salesmen from this trip and that the month 9; 
September, in consequence, will show a Sub. 
stantial increase in production. 

Myself to Myself 

\ little book designed for self-analysis fj; 
been gotten out by Joseph L. Bowles, Jr, | 
is entitled “Myself to Myself” (Strictly Cop. 
fidential) and contains schedules of positive ani 
negative qualities enabling a man to check yp 
week by week the favorable or unfavorabl 
qualities which he has developed, and strike 
an average thereof. It is a unique publication, 
its purpose being to help a man succeed. 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield Illinois 

















ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


EDMUND P. MELSON, President 


J. DE WITT MILLS, Secretary 
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The Greatest Thing in the World 
By Miss Epna Ear_e 

Every man faces two hazards. He may not 
live long enough to accomplish what he plans, 
or he may live too long, and so deplete his 
savings. 

Against the hazard of premature death, let 
him place the safeguard of adequate life in- 
surance. Modern life insurance makes the 
final payment on that mortgaged home. It is 
the one thing father can buy on the installment 
plan which mother doesn’t have to finish paying 
for. An educational policy will send the chil- 
dren through college. An income policy for 
the wife, continuing the breadwinner’s salary, 
will guarantee her the customary monthly 
check as long as she lives. By this means you 
can make certain that unwise investments can- 
not sweep away the means of her support. 

A man may live so long that he outlives his 
Ninety-five out of 
every one hundred are dependent at age 65. 


usefulness and his savings. 


They all expected to be the exceptions. You 
will be the exception if you have a scientific 
insurance plan providing a life income begin- 
ning at that age. 

Life insurance was created primarily to safe- 
guard the home, but from this central idea other 
equally important uses have developed. Busi- 
ness insurance placed on the lives of valued 
executives represents brain replacement value. 
It carries the firm through a period of adjust- 

This essay recently won first prize in a contest held 
by the Life Underwriters Association of Los Angeles. 
Awards were made for the best three-minute papers 
on the subject of life insurance, 














Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,427,860.00 on Deposit with the 
Indiana Insurance Department 


$306,013.31 Surplus Protection to 
Policyholders 
$26,000,000.00 Insurance in _ force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA,OHIO,ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 











THE SPECTATOR 


LIFE INSURANCE SECTION 


Ask your 
banker what he thinks about life insurance for 
business purposes. 

Wealthy men and women to-day carry heavy 


ment without credit impairment. 


personal insurance in order to provide the 
necessary funds to meet inheritance taxes. It 
is the best way to meet a certain obligation due 
at an uncertain time. Life insurance is the 
only thing which death automatically converts 
The cash thus created by the pay- 
ment of a small per cent annually on the prin- 


into cash, 


cipal may prevent a forced sale of valuable 
securities, and will enable the executor to keep 
the estate intact. 

Life insurance is the greatest thing in the 
world, because it becomes the unseen partner 
for every man who avails himself of its mani- 
Ask yourself—“If 


I die to-morrow, will my family have to change 


fold means of protection. 


their standard of living? If I live to an old 
age, will my present plan of saving guarantee 
Against these hazards, in- 
sure—for only by so doing can you arrange 


me an income?” 


the future for your family and make indepen- 
dent your own old age. 


Enlisting High-Grade Men 
3y Wittarp I. KInG 


President, Agricultural Life of America 


The great problem of any general agent or 
company is how to get more high-class men 
and make better producers of those already 
employed. While the medical department is 
working to lessen human mortality, the general 
agent must find ways to lessen agent mortality. 
Perhaps the most vital problem in this connec- 
tion is an improvemnt of the caliber of men 
attracted to the business, preventing the loss 
caused by the hiring, training and then the 
dropping of unproductive men. One company 
in one year appointed 4277 agents, and 4266 
were discontinued, making a net increase of 
only eleven. Another reported fifty per cent 
dismissed or resigned before the end of the 
My own company has appointed 790 
since it began business September 23, 1916. 


year. 


Last year we obtained business from ninety- 
seven, and of this number seven wrote $100,000 
or more. 

Mr. Winslow 


agency manager of the Phoenix 


vice-president and 
Mutual, in 
furnishing the writer photographic copies of 


Russell, 


charts showing results obtained by sales train- 
ing men in comparison with the results ob- 
tained by the men who did not have the advant- 
age of the sales training course, says: 

“We have concluded that on the average a 
group of producers set their pace early in life 
insurance experience. Ought we not, then, to 
give the utmost consideration to the new man— 


What do 


we owe him, the public, and our institution in 


to put him on his feet, as it were? 


way of his training, his supervision, his com- 
pensation, his sales promotion and the break- 
ing down of sales resistance during this early 
period of life insurance selling? 

“Since all men added to our organization in 
recent years have received a definite course of 
training it has seemed advisable to review their 
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first six months’ experience in relation to a 
previous group of untrained men. 

“Comparisons of business issued, number of 
policies issued, average size of policies and 
premiums paid have since been made for these 
two groups, at the end of the first, second, 
third, fourth, fifth, sixth and twelfth months. 
The twelve months’ period was added to give a 
sufficiently long period against which to meas- 
ure the results of the six months’ period. It 
should be remembered that the untrained men 
were working for the most part in 1919 and 
early 1920, when the insurance sales were at 
their height, while the trained are being studied 
in the latter period of 1920, 1921 and 1922 to 
date. Were it not for these facts there would 
doubtless be a more considerable difference 
shown in the comparisons.” 

Life lives only in success—the measure of 
success depending on the character of the 
To some of us it is a beautiful, 
bubble; to others, a 


achievement. 
iridescent but fragile 
volatile, evanescent and fleeting shadow. To 
the laborers in the vineyard of human activity 
life is a mission—a sphere of manifold allot- 
ment in which the man who has done the most 
good ranks far above the one who has counted 
the most years. Man himself is but a shuttle 
in the loom of life, which in the hands of the 
poet and dreamer weaves a fairy tale inspired 
by the love of God—in those of the thinker it 
models 
man and the frailties of woman—perchance a 
most lamentable comedy, redeemed only by a 
Paradise regained, for no life is so lowly that 


human comedy out of the foibles of 


it has not suffered at least one tragedy all its 
own. The belief that a man’s first duty is to 
himself—that, in fact, he belongs to himself 
alone—is a common error. Never was made 


a greater mistake. Man is gregarious and be- 


(Continued on page 27) 








Ask for— 


“How letters 
sell life insurance” 


a booklet telling of the 
practical application of 
direct-mail selling to life 
insurance sales work—practical be- 
cause tested by more than 900 insur- 
ance salesmen to their satisfaction. 

Letters that are truthfully written to 
guide the decision of men are not only 
most effectivein bringing wise planning; 
they also bring decisions not otherwise 
obtainable. 


Make this collection of sales letters a 
part of your selling plan. Write for book- 
let11-A aow 


WILLIAM S. HULL 


Direct-<Mail Sales Service 
«MADISON, CONNECTICUT 
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LIFE INSURANCE SECTION 


To Wives and Mothers 


By Minor Morton 


For many years life insurance officials and 
agents have been trying to get into the heads 
of the men of the country that every man has 
certain definite and inescapable responsibilities, 
and that only through life insurance can he 
make sure that these responsibilities will be dis- 
charged. Notable progress has been made in 
this direction and further and more advanced 
steps are in contemplation; but the conviction 
is being borne upon life insurance men that 
a lot of the money, time and effort which have 
been expended in an attempt to educate the 
male portion of the population could, perhaps, 
have been more profitably employed in a cam- 
paign to bring to the attention of the women 
of the country the innumerable ways in which 
life insurance can be made to help them in 
matters in which they are vitally interested. 

Let us forget sentiment for awhile and look 
at a man as an income producing piece of prop- 
erty. If he is producing for himself and family 
an income of $3000 per year, he represents an 
investment of $50,000 at 6 per cent interest and 
the only way this income can be guaranteed and 
continued after his death for his wife and fam- 
ily, is through life insurance. If a woman’s 
income consisted entirely of the rent money 
from a business building she would, as a matter 
of course, keep the building insured against 
fire for a sum sufficient to replace it. 

In these days of automobile accidents, and in 
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Under new management this 
company is making rapid prog- 
ress and is in position to offer 
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General Agency Con- 
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Address for further informa- 
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the light of the usual normal hazards which 
beset the pathway of every man, the uncertainty 
of life is an inescapable fact and a woman, 
particularly a woman with children, cannot 
afford to “take chances.” 

Children come into the world through no 
choice of their own and the parents who are 
responsible are under obligation to their chil- 
dren to educate and train them so that they 
will be adequately prepared for life and its 
problems. The father usually produces the in- 
come which maintains the home and makes it 
possible for the mother to devote her time and 
attention largely to the training and develop- 
ment of the children. When the father is taken 
away the income ceases, the home must be given 
up, the mother and children are forced to go 
to work, are probably separated, and the chil- 
dren, deprived of home influences and a mother’s 
care and guidance, may drift into loose and 
criminal lives. 

The homes of the country must be preserved, 
the families kept intact, and the children prop- 
erly trained and educated. Wives and mothers 
must recognize their responsibilities in this con- 
nection. When father and mother hold family 
councils and discuss the intimate domestic prob- 
lems which we all have to face—it is the 
mother’s privilege and your duty to point out, 
to urge and to insist upon the necessity of life 
insurance for the income-producing member of 
the family, so that the “income” will be con- 
tinued even after the “producer” is taken away. 
In this manner only can mother and father 
arrange for the certain carrying out of plans 
for the future. Face to face with the big fact 
of the uncertainty of life, women must be prac- 
tical—they owe it to themselves and childrer. 

The old idea that life insurance money was 
“blood money” was, of course, an erroneous 
conception. Life insurance money will not 
take the place of the husband and father (no 
human agency can do that), but life insurance 
money will take the place of the income which 
was produced by the husband and father, and 
which is absolutely essential to the continued 
comfort of the family and the maintenance of 
the home. 

Let it be thoroughly understood that the 
ereat institutions which are known as life insur- 
ance companies are really engaged in the busi- 
ness of insuring incomes. No life insurance 
company can guarantee the continuance of a 
particular life, but it can and does guarantee the 
continuance of the income produced by any 
particular individual—and, considered in this, 
its proper aspect, there can be no possible senti- 
mental objection to life insurance. 

Let every wife and mother in the land see to 
it that the income which maintains her home 
and which, if continued, will educate her chil- 
dren, is insured without delay. 





—He is indeed a forehanded man who gets his last 
month’s bills paid before next month’s arrive.—John 
Hancock News. 
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Thursday 


100 Ways of Canvassing 

William Alexander’s new book for insurance 
salesmen, “100 Ways of Canvassing for Life 
Insurance,” brings together the testimony of g 
multitude of field men who have persuaded 
their clients to put their names on the dotted 
line. It has been compiled and will sonn be out, 

At least one hundred methods of selling are 
Nor is that all; the comments of 
the author are as illuminating and suggestive 
as the plans and selling points that he records, 

Every financial injury that follows in the 
train of death can be repaired by means of life 
insurance, and not only are there a great 
variety of these risks, but they are run by 
And these people differ 
Some are indifferent: others 
are ambitious. Some are selfish: others are 
generous. Some are suspicious: others are 
frank. Some are rich: others are poor. To 
some insurance is desirable: to others it is an 
And the individual or busj- 
ness needs in one case may be altogether un- 
like those in another case. Consequently the 
agent who offers the same policy for every 
client, and has only one method of procedure, 
can hope for little success in these enlightened 
days. All this being so, the value of this book, 
dealing with every variety of insurance need 
and describing a large number of methods of 
procedure, ought to be worth its weight in 
The Spectator 
Company are publishers of “too Ways of Can- 
vassing for Life Insurance,” and it will shortly 
be issued from the press. 


described. 


people of every class. 
in many ways. 


absolute necessity. 


gold to wideawake solicitors. 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new 
business can secure good 
positions with the under- 
signed company on very 
favorable terms. When 
writing give full details, 
past history and refer- 
ences. 
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LIFE INSURANCE SECTION 


Splendid Business for Life Salesmen 
(Concluded from page 21) 

his payments or lose his car or his washing 
machine and also lose whatever he has paid. 

“T can’t see the instalment proposition in that 
unfavorable light at all. My own experience 
has been that a lot of people would be for- 
ever afraid of buying things because of the 
apparent big cost if the installment plan hadn't 
shown them just what they were able to do. 
Without the experience of buying worth-while 
and expensive things through the easy method 
of paying for the goods on the instalment plan 
they would be always petty, penurious and 
poor prospects for the life insurance salesman. 


Future Prospect BriGHT 

“To my mind the next five years or so will 
see the life insurance salesman getting the full 
benefits of this situation with more and more 
people who have successfully bought homes, 
automobiles, washing machines and so forth on 
the installment plan, buying larger sums of life 
insurance than would have been the case other- 
wise. 

“It is my belief that this state of affairs re- 
garding the education of the people to be buyers 
will mean a really tremendous thing to the life 
insurance salesman in increased business in 
the years to come. 

“Fifth—The life insurance salesmen as a 
whole are better salesmen now than they ever 
were before. 

“Can you find in any business anywhere a 
better bunch of live wires than you'll find in 
the selling end of the life insurance game? All 
of them are up on their toes and hard after 
business all of the time. All of them are 
optimistic and enthusiastic and all of them are 
putting brains into the selling of insurance. 

“This means that as the various life insur- 
ance salesmen meet each other on the streets, 
i conyentions and in meetings of various sorts, 
there is a constant interchange of ideas and 
experiences. This keeps the whole bunch keyed 
up to top notch condition all the time and makes 
them forge ahead at a rapid speed. 

“With such a splendid bunch of salesmen 
plugging hard for business all the time, the 
public is going to be more and more impressed 
with the importance of carrying large lines of 
insurance and this will cut down sales resist- 
ance and will make it easier to sell insurance 
in the years to come than it has been to sell 
insurance in the years gone by. 

“All of which makes me mighty glad to be in 
the business right now and I feel that every life 
insurance salesman should congratulate himself 
upon being in such a great game at this time.” 


Enlisting High-Grade Men 

(Concluned from page 25) 
longs to his father or his mother and to his 
brothers and sisters; to his wife or to his 
children: to his nieces and nephews, and to his 
other relations as long as any or all of them 
have use for him. Outside of the family pale 
he belongs to his country, his creditors, his 
church, his club and to society in some form. 


27 


But let us not undervalue his power or his 
worth. Man is a great enthusiast. Enthw 
siasm—a word that signifies God within us— 
is the magnetic force that impels him to great 
deeds. Many of his greatest achievements have 
been performed under the intoxication of en- 
thusiasm, which we call earnestness—the ele- 
ment of success without which nothing can be 
effectually done. 


W. L. T. Rogerson, vice-president of the Life 
Insurance Company of Virginia, will attend the annual 
meeting of the National Convention of Insurance 
Commissioners at Duluth, Minn. 
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PRUDENTIAL ITEMS — AMI 
. We are satisfactorily handling Fou 
News of the Past Month from Al! 
Branches of the el REINSURANCE 
000 | 
LEADERS IN ORDINARY AND ; ; _ ance 
INDUSTRIAL for a number of American Life Companies. pe 
You will appreciate our quick decision and prompt service in your cases Ohic 
Assistant Superintendents Named—In- : f ers) 
si “aie Oe eee __ Reinsurance on the yearly Renewable Term plan, or for substandard sie 
c . risks on the Coinsurance basis. Our decision given by wire on day of receipt of aes 
Agent Alexander Harris of the Atlantic your papers. P TI 
City, N. J., district, has the distinction of lead- sessi 
ing the agency force of Division D in net “Ar 
industrial increase for the year and is setting THE ONTARIO EQUITABLE LIFE & ACCIDENT Roy 
a fast pace for his many ambitious followers. INSURANCE COMPANY sion 
Further, this has been accompanied by a Head Offi W 2 sura 
commendable record in ordinary. ea ice, Waterloo, Ontario. S. C. Tweed, President. the 
The week of June 18, Agent James S. Cun- ende 
ningham of the Bridgeton, N. J., district, ord in the production of industrial business. The following representatives have been ad- — 
started out on his debit with a determination Agent Michael Murphy, who entered the vanced to higher membership in the Pruden- ee 
to place it on a rock-bottom basis. ranks on June 20, 1903, in the Chicago Number tial Old Guard: District clerk, Miss Sophie ia 
How well he succeeded is evidenced by the 4 Illinois district, has completed twenty years Heilbroner, Baltimore 1, Class B; agent, Joseph - 
fact that he rendered his account with no ar- of continuous service, all of the period in the H. Koutz, Baltimore 4, Class B; assistant a 
rears and high advance payments. district mentioned, and he is now a member of — superintendent, Nicholas W. B. Janetzke, Balt. ai 
Mr. Cunningham has the right idea of agency Class D of the Prudential Old Guard. enseee eee met 
management. It is apparent that Agent Murphy is taking What Is the Average of Your Interviews? and 
3runo Sangtinette, agent of the Chicago full advantage of his lengthy experience to In one agency, a careful record is kept of ein 
Number 8 Illinois district, is not only the make 1923 his banner year. His account shows the number of actual down-to-brass-tacks inter- - 
leader of the district and Division J in the writ- splendid industrial production and he is listed views and the average value per interview of : 
ing of ordinary business, but his substantial re- among the company’s leaders in the writing each agent. bos 
sults have placed him in the foremost ranks of ordinary. During the first four months of this year, “ 
of the most successful men of the company in The following men, agents in their respective the average value of each interview for the wit 
the branch of the business referred to. In districts, have been promoted to assistant super- low man was $3.26; for the high man, $23.54. we 
addition, Agent Sangtinette maintains a favor- intendents as follows: John P. Marse, New Your wealth lies in your interviews. 
able condition of account and a splendid rec- Orleans, La.; Reginald G. Buckely, Nashville. —The Leader. 
—————__—__— ——— x anaes oe eee te No 
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AMERICAN CENTRAL LIFE’S MEETING 
Fourteenth Annual Convention of $100,000 
Club a Great Success 

The fourteenth annual meeting of the $100,- 
00 Club of the American Central Life Insur. 
ance Company, Indianapolis, Ind., was held re- 
cently at the Hotel Breakers in Cedar Point, 
Ohio. Forty-five men had qualified for mem- 
bership in the club and thirty-eight of these 
were present at the opening of the convention. 

The deliberations occupied six days, the first 
session being given over to a discussion of the 
“American Central’s Plan,” by Vice-President 
Rov A. Hunt. The third day’s morning ses- 
sion was devoted to an explanation of rein 
surance by Harry R. Wilson, vice-president of 
the American Central Life. The convention 
ended with an annual club dinner, at which the 
D. McWilliams, president 


speakers were: W. 
Flurry, Pacific 


of the $100,000 Club; John E. 
Department supervisor, and President Herbert 
\. Woollen. 
athletic and water sports which had formed an 
important part of the afternoons’ entertain- 
ment. Motion pictures of early club members 
and of life insurance themes were shown and 


Prizes were awarded for the 


the convention was declared to have been a 
ereat success by all who attended. 

Officers of the $100,000 Club for 1923 are: 
W. D. McWilliams, president; Frank P. Ken- 
nedy, first vice-president; Mark R. Burnham, 
second vice-president; L. A. Simons, third vice- 
president; Joseph W. Beatty, secretary. 

PRE-NATAL DEFORMITY 
Novel Suggestion Offered for New Type 
Policvy—Would Wield a Beneficent 
Influence 

The growth of insurance as a strong factor 
in life is demonstrated not alone by increases 
in the number of companies licensed and by a 
steady growth in financial investment, but also 
by the consistent introduction of new lines of 
That these have been 


practical cannot be 


protection. most of 
for in use they 


There are 


gainsid, 
work well and are good sellers. 
some, however, which, while nominally on the 
list of lines offered, are practically valueless 
They are not 
pub- 


and are therefore neglected. 
entrely ineffective, though, even if as 
licity measures only, for they enjoy a brief 
life. 

Sound philosophy prompts us to judge a 
condition by its cause and effect. So with ideas. 
originations, projected plans,:etc., in the busi- 
ness of insurance. A new, unusual insurance 
line can be construed as being a self-starting 
its measuring or not 
standards 


go-getter by virtue of 
to certain definite 


from which its value as a sales medium can be 


measuring up 


accurately judged. For instance: Ts it prac- 
trical? Is it cheap? It is heneficent? 

Take the matter of “Divorce Insurance,” an 
original suggestion made a few months ago. 
It was treated seriously by the London Chron- 
icle and two columns were devoted to it in the 
New York Wold. While, indeed, it might be 
Practical of operation, would it be available at 
low cost? Probably not. Would it be of 


beneficial influence, or would it tend to impair 
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the social structure? We believe the latter. 
Poison pie and overcoat insurance; how do 
these stand inspection? But a cursory exami- 
nation eliminates them as substantial additions 
to the There is, 


nevertheless, a character of protection the need 


institution of insurance. 
for which is more apparent. 

One of the grave problems of all times has 
been the proper care of those who, by accident 
of birth, endure total or partial disability be- 
cause of idiocy, paralysis, and other numerous 
impairments. Some such-require constant nurs- 
ing and, even in circumstances where this is 
not the case, their care, education and general 
upbringing, together with their maintenance, 
perhaps through life, constitute a serious and 
impossible burden for their 


ofttimes almost 


families and frequently a charge upon the 


State. 
of defectives, therefore, would appear to offer 


Financial protection against the birth 


a wide field and an altruistic cause for insur- 
ance. The sale of such protection would no 
doubt be encouraged by social workers, medical 
men, the clergy and all others particularly in- 
}tis 
would 


terested in promoting the general good. 
whether such encouragement 
A policy establishing a life income 


doubtful 
be needed. 
might be sold very cheaply, taking into con- 
sideration the low ratio of such births. More- 
over, the difference in psychology between the 
viewpoint on such risks and the purchase of 
health and accident insurance, as it is commonly 
known, would no doubt quickly show the 
former to be quite generally in demand. The 
moral hazard should be low. Its practical 
distribution could be effected through the in- 
fluence of doctors, nurses, settlement workers, 
ete., and through the medium of selected ad- 
vertising. xtended discussion would doubt- 
less establish many strong reasons for the pro- 
motion of this type of protection. 


Indiana Life Underwriters’ Banquet 
August 18—The Life 
Underwriters Association, Vincennes, Ind., en- 


INDIANAPOLIS, IND., 


joved a banquet recently in the private dining 
room of the Grand Hotel. W. C. Mason, presi- 
dent of the association, presided. Running true 
to form he presented the names of two new 
members: James Smith, the new superintend- 
ent of the Prudential, and Walter Whalen, the 
new superintendent of the Metropolitan Insur- 
Speeches were made by FE. C. 
Brouillette, Mr. Whalen and 
Princeton, the last men- 


ance Company. 
Whart, E. V. 
Frank Leonard of 
tioned being a guest of the association. 

Those attending the banquet last night were: 
Frank McArthur, James McDowell, A. A. 
Kruse, Morris Weisert, Robert Gibson, W. C. 
Mason, John Price, Golda Simmonson, Walter 
Whalen, William Burkett, Bert Fuller, Mr. 
Kensler, E. V. Brouillette. Mr. Bowen, Jean 
Mott, FE. C. Wharf, W. D. Sandifer, A. H. 
Miller and F. Leonard of Princeton. 


Death of Miss Nancy Keene 
Miss Nancy Keene, sister of the Virginia 
managers of the Travellers Insurance Company, 
lost her life in an automobile accident at Dan- 
ville, Va.. last week. 
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Pan-American Life Examination 

New Orzeans, La., August 18.—Representa- 
tives of the Insurance Departments of the 
States of Louisiana, Virginia and Indiana have 
just completed an exhaustive examination into 
the business and conditions of the Pan-Ameri- 
can Life Insurance Company of this city. The 
following excerpt from their report is very 
gratifying to the friends of the company: 

The management of the company is in the 
hands of men of high standing and wide busi- 
ness experience, and that both management 
and staff are capable and efficient is reflected in 
the steady growth of the company. The busi- 
ness methods are sound, and, as has been stated 
elsewhere in this report, investments are han- 
dled with the view of not only securing an 
adequate return on principal, but also of pro- 
tecting the company against the possibility of 
loss. The mortality experience has been very 
eratifying, this being due in large measure to 
the careful selective methods used. At the 
present time only non-participating policies are 
issued. The policyholders appear to receive 
prompt attention and service, and their inter- 
ests are amply protected. The actuarial meth- 
ods are sound, and, in the opinion of your 
examiners, the actuarial problems arising from 
the reinsurance of the several companies re- 
ferred to elsewhere have been dealth with effic- 
ciently and accurately. Complete financial 
statements are made up monthly and submitted 
to the board of directors. In this wav, both 
directors and officers are enabled to keep in 
close touch with the company’s condition at 
all times, and to take prompt action when such 
is necessary. O’Hacerry. 

Judge J. M. Scott Is Texas Insurance 

Commissioner 

Austin, Texas, August 21.—Separation of 
the Texas department of banking from the 
department of insurance became effective on 
August 14, the law providing for the segrega- 
tion of these departments taking effect on that 
date. 

Texas now has a separate insurance depart- 
ment entirely apart from the banking depart- 
ment. Judge John M. Scott, who has been 
Deputy Insurance Commissioner, while the de- 
partment was part of the banking department, 
was appointed commissioner of the department 
by the governor and J. L. Chapman, who had 
heen commissioner of the dual department, was 
named by the governor to be Commissioner of 
Banking. Judge Scott will receive a salary of 
$4000 a year, while Mr. Chapman's salary was 
fixed at $6500. 

There will be practically no changes made in 
the personnel of either of these departments. 
Under the separation law the Commissioner of 
Insurance is allowed one additional bookkeeper, 
which he will shortly appoint. He has also 
the appointment of an actuary for the insur- 
ance. 

G. Wilson Geddes Made Actuary 

Vice-President Rydgren of the Continental! 
Life Insurance Company, Wilmington, has an- 
nounced the appointment of G. Wilson Geddes 
as assistant actuary of the company. 

Mr. Geddes is an associate of the Actuarial 
Society of America and was formerly assistart 
secretary of the Mutual Life of Waterloo, 
Canada. 
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INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 





Thursday 

















ACACIA MUTUAL LIFE ASSOCIATION 


Formerly the Masonic Mutual Life Assn. of the D. of C, 


Insurance in Force Over $135,000,000.00 
Assets Over $8,000,000.00 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 
1. Liberal First Year Commissions 


2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 
3. Real Home Office Cooperation 





WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 








UNUSUAL OPPORTUNITY 


A highly successful company desires the services of an 
agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 


information to 
ROCKY MOUNTAIN, 


Care of THe SPECTATOR. 
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HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 
has grown so in popularity until it is now generally conceded to be 
“one of the leading Industrial life insurance companies in America’ 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for Financial Statement 


HOME OFFICE: 1026 Linden Ave., BALTIMORE, MD. 























NEW and up to date policy 
contracts. REAL SERVICE 
to Policyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisfac- 
torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 





DES MOINES, IOWA 























TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 











A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and makes 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 
Robbing Yourself. 

Showing the Advantages of Saving vs. Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Take Notice. 
[mphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Are You a Woman? 
If so what do you do with your money? 
Per 1,000, $20; per 500, $12; per 100, $3. 
Too Busy. 
An effective reply to the claim often made of 
being too busy to consider life insurance. 
Per 1,000, $20; per 500, $12; per 100, $4. 
Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Up Against It. 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men. 
Per 1,000, $10; per 500, $7; per 100, $2. 
It Helps You Along. 
A strong appeal to the uninsured and the under 
insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
A Legacy For You. 


Unique life insurance leaflet in which Limited 

payment endowment and income insurance are 

presented in a novel way. Fine business getter, 
Per 1,000, $20; per 500, $12; per 100, $3. 

On orders of 1,000 copies or more, the inscription 
of company or general agent will be printed without 
extra charge. On orders of less than 1,000 S6 
extra for inscription. Sample copies of any or all 
these leaflets will be sent on receipt of ten cents each. 

Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


CHICAGO OFFICE 
Insurance Exchange 
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=. Per CENT TO MEAN Po.iciEs IN Force oF TERMINATIONS BY SURRENDER OF TWENTY-NINE Lire INSURANCE CoMPANIES FROM 1903 TO 1922, INCLUSIVE 
, or | | | | | | | | AVERAGES. 
| | | 
NAMESOF |. | ee eo ot anes kinase | 
| 1908 | 1904 | 1905 | 1906 1907 | 1908 | 1909 | 1910 | 1911 | 1912 | 1913 | 1914 1915 1916 1917 | 1918 | 1919 | 1920/ 1921 1922] 1903! 1908) 1918/ 1918 1903 
COMPANIES. | | | to to to to to 
1907 | 1912 | 1917 | 1922) 1922 
| — | | | —_ | —_ | —_ | — —- = = SS eS es See 
' | | 
lif Fitna Lite....+e0+++++ | 0.99 | 0.99 1.06; 1.24 0.83 | I.29 | 1.48 | 1.86 | 2.03 | 2.74 | 2.55 | 2.68 2.84 2.68 2.16 | 2.28 1.98 | 1.97 | 1.99 | 2.38 | I 02 | 1.89 | 2.57 | 2.04 1.98 
ag Berkshire... .---++-+- | 1.53] 1.50 | 1.63 | 1.56 | 1.75 | 2.11 | 1.97 | 1.82 | 1.82 | 1.76 | 1.96 | 2.14 | 2.23 | 1.80| 1.31 | 1.16 | 1.12 | 1.06 | 1.54 | 1.61 | 1.60/ 1.89 | 1.87 | 1.32 | 1.63 
und Connecticut General..| 1.20/ 1.59 1.25 1.30 1.19 1.51 | 1.50 1.48 | 1.30 | 1.21 | 1.19 | 1.73 2.00 1.83 1.41 1.40 1.68 1.53 | 1.73 | 2.28] 1.30 1.39  1.68/ 1.77 1.63 
ttic Connecticut Mutual..| 0.88] 1.10 | 1.12 | 0.89 | I.02 | 1.12 | I.20 | 1.56 | 1.85 | 2.49 | 2.50 | 2.36 | 2.62 | 2.00/| 1.67 | 1.60 | 1.61 | 1.42 | 1.86 | 2.16] 1.00 | 1.67 | 2.21 | 1.75 1.71 
| . Equitable, New York..| 1.5 1.80 | 2.80 | 4.10 | 3.10 | 3.06 | 3.09 | 2.83 | 2.48 | 2.17 | 2.08 | 2.13 2.32 | 1.95} 1.75 1.41 | 1.50 | 1.50 | 2.09 | 3.cg | 2.70 | 2.72 | 2.04 | 1.96 2.31 
ces 
lks Equitable, Des Moines} 0.55 0.68 0.69 | 0.76 0.60 | 0.49 | 0.72 | 0 59 | 0.95 | 1.21 | 1.04} 1.40 | 1.41 | 1.38 | 1.18 0.93 0.73 | 0.85 | r.11 | 1.65] 0.65 | 0.83 1.28/ 1.12 1.07 
wie Guardian, New York..| 1.39 | 1.35 | 1.31 | 1-44 | 1.56 | 1.81 | 2.02 | 1.82 | 1.93 | 2.22 | 2.15 | 2.35 2.71 | 2.49 | 2.42 1.72 1.93 | 1.79 | 2.09 | 2.96] 1.41 | 1.96 2.42 | 2.08 2.01 
od Home Life.....----+- 1.14 | 1.14 | 1.40 / 1.75 | 1.76 | 2.30 | 2.61 | 2.96 | 2.87 | 2.82 | 2.65 | 2.74 | 3.04 | 2.78 | 2.35 | 2.22 2.17 | 2.02 | 2.25 | 2.82] 1.46 | 2.72 2.70| 2.31 2.35 
John Hancock.......- 1.72} 1.53 / 1.55 | 1.53 | 1.31 | 1.56 | 1.64 | 1.72 | 1.79 | 1.88 | 1.78 | 1.84 | 2.10 | 1.76 | 1.38 | 1.12 | 0.87 | 0.84 | 1.17 | 1.69 | 1.50 | 1.73 | 1.77| 1 19| 1.45 
Manhattan ........+-- | 1.72] 1.57 | 1.62 | 2.03 | 1.95 | 2.98 | 2.55 | 2.15 | 2.18 | 2.28 | 3.07 | 3.16 | 3.75 | 3.55 | 3.83 | 2.59 2.61 | 2.25 | 2.58 | 3.78] 1.78 | 2.43 | 3.47| 2977 2.61 
Massachusetts Mutual) 1.67| 1.57 1.40 | 1.64 1.47 | 1.55 | 1.81 | 1.40 1.41 | 1.74 | 1.78 | 1.96 | 2.05 1.90 1.80 1.41 | 1.28 1.27 1.48 | 1.77] 1.55 1.59 1.89/ 1.59 1.62 
Metropolitan .----.... 1.53 | 1.78 | 2.03 | 2.54 | 2.51 | 2.87 | 2.89 | 2.78 | 3.77 | 3.79 | 3.30 | 2.69 | 2.73 | 1.63 | 1.27| 1.20 0.99 | 0.97 | 1.11 | 1.75 | 2.16 | 3.28 2.21 | 1.23 1.87 
ne, Michigan Mutual..... 1.03 | 0.97} 1.95 | 1.67 2.64 | 3.87 | 3.02 | 2.66 | 2.54 | 2.39 | 2.02 | 1.88 | 2.08 | 1.81 | I.99 | 2.06 | 1.42 | 1.30 | 1.60 | 2.37] 1.66 | 2.90 | I.94/ 1.75 2.07 
- Mutual Benefit....... | 2.42] 2.57| 2.80| 1.71 | 1.70 | 1.74 | 1.61 | 1.40 | 1.48 | 1.52 | 1.34 | 1.52 | 1.60 | 1.25 | 1.0% | 0.90 | 0.89 | 0.82 | 1.13 | 1.27] 2.21 | 1.54 | 1.34 | 1.08 | 1.38 
Mutual of New York..} 1.04 | 1.11 | 1.50 | 2.27 | 2.53 | 2.78 | 2.97 | 2.47 | 2.27 | 2.33 2.25 | 2.73 2.75 | 2.47 | 2.17 1.77 | 2.00 2.48 2.78 | 2.72] 1.71 | 2.56 247 | 2.38 | 2.30 
National Life..--.... 2.09 | 2.01 | 2.06 | 2.57 | 2.48 | 1.79 | 2.01 | 1.90 | 1.88 | 1.81 | 1.68 | 1.76 2.01 | 1.79 | 1.41 | 1.22 | 1.21 1.07! 1.20 | 1.54 | 2.26| 1.88 1.82 | 1.28 | 1.70 
ms New England........ | 1.53 | 1.50| 1.44 | 1.43 | 1.40 | 1.61 | 1.66 | 1.41 | 1.30 | 1.17 | 1.14 | 1.22 | 1.43 | 1.30 | I.06 | 0.91 | 0.90 0.90 | 0.96 | 1.26 | 1.46 | 1.41 | 1.22 | 0.98 | 1.21 
New York.......---+. | 1.47] 1.31 | 0.90 | 1.29 | 1.89 | 2.22 | 2.40 | 2.02 | 1.70 | 1.70 | 1.66 | 1.69 | 1.75 | 1.77 | 1.50 | 1.35 | 1.49 | 1.32 | 1.62 | 1.74 | 1.37 | 2.00 | 1.67 | 1.52 | 1.63 
Northwestern Mutual.| 1.21 1.39 1.83 | I.92 1.80 | I.95 | 2.10 | 2.14 | 2.26 | 2.21 | 1.86 1.89 1.97 | 1.62| 1.22) 0.99 0.92 0.81 | 1.07| 1.24] 165 2.14 1.67! L.or 1.54 
Pacific Mutual........ | 0.79) 0.72 0.69 | 0.89 | 1.07 | 1.39 | 2.08 | 2.28 | 2.06 | 1.77 | 1.98 | 2.01 2.36 | 2.22| I.94  1.42| 1.10 1.01 | 1.29 | 1 91] 0.86| I.92 2.10| 1.52 1.60 
Penn Mutual......... | 1.20 1.34 | 1.64 | 1.89 | 1.73 | 2.24 | 1.38 | 1.74 | 1.77 | 1.79 | 1.84 | 2.01 | 2.24 | 1.55 | 1.32 | 1.13 | 1.11 | 1.20| 1.46 | 1.61 | 1.59 | 1.78 | 1.77 | 1.32 | 1.58 
ad Phoenix Mutual....... 1.43 | £.40| 1.55 | 1.52 | 1.61 | 1.85 | 1.71 | 1.45 | 1.38 | 1.34 | 1.52 | 1-75 | 1.83 | 1.65 | 1.28 | 1.09 | 1.22 | ¥ 13 | 1.39 | 1,67] 1.51 | 1.53 | 1.60 | 1.32 | 1.47 
it Provident L. & T..... 1.24 | 1.32 | 1.38 | 1.42 | 1.36 | 1.47 | 1.50 | 1.66 | 1.66 | 1.82 | 2.05 | 2.40 | 2.76 | 2.70 | 2.13 | 1.75 | 1.81 1.89 | 1.93 | 2.56] 1.35 | 1-64 | 2.41 | 2.02 | 1.96 
, Prudentias:....< sv0ss+-- 0.53 | 0.61 | 0.76 0.96 0.92 | 0.78 | 0.81 | 0.85 | 1.04 | 1.38 | 1.37 | 1.62 1.71 | 1.23 | 0.77 0.58 0.61 0.66 0.77 | 0.92] 0.78 | 0.99 | 1.30 | 0.73 | 0.93 
its State Mutual......... 2.06] 2.04 | 1.79 | 1.66 | 1.78 | 2.26 | 2.12 | 1.82 | 1.65 | 1-73 1-59 | 1-57 1.64 | 1.57 | 1.59 | 1.30} 1.23 I.10| 1.42 | 1.50] 1.85 | I.90 | 1.59 | 1.32 | 1.58 
Travelers .....sccceee | 1.04) 1.35 | 1-34 | 1.52 1.30 | 1.85 | 2.11 | 1.79 | 1.63 | 1.57 | 1.58 | 1.74 | 2.34 | 1.81 | 1.26 | 1.11 | 1.08 | 0.80 | 1.33 | 1.83 | 1.32 | 1.77 | 1.72 | 1.29 | 1.47 
Union Central........ | 0.39 | 0.39 | 0.44 | 0.57 | 0.55 | 0.59 | 0.63 | 0.69 | I.09 | 1.40 | 1.69 | 1.90 | 2.31 | 2.32 | 2.36 | 1.77 | 1.54 | 1.42 | 1.55 | 1.74] 0.47 | 0.90 | 2.13 | 1.60 | 1.33 
Union Mutual........ | 0.79] 1.09} 1.25] 1.49 | 1.06/ 1.39 | 1.15 | 1.01 | 1.64 | 1.71 | 1.85 | 2.07 | 2.92 | 2.91 | 2.65 | 2.48 | 2.82 | 2.87 | 2.52 | 27.1] 1.15 | 1.34 | 2.48 | 2.68 | I.90 
United States ........| 1.24 | 1.45 | 1.69 | 1.77 | 1.98 | 3.27 | 2.26 | 2.81 | 2.43 | 2.30 | 2.42 | 3.46 | 4.52 | 4.56 | 4.51 | 4.38 | 4.06 | 3.49 | 4.21 | 4.23] 1.62 | 2.63 3.88 | 4.07 | 2.88 
Average (29 cos.)...| 1.36 | 1.42 | I.59 | 2.02 | 2.03 | 2.29 | 2.34 | 2.16 | 2.21 | 2.25 | 2.04 | 2.08 | 2.21 | 1.80/| 1.48 | 1251.30 1.19 | 1.42|1 79] 1.64 2.13 1.90| 1.41 1.73 
| } i 
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Per CenT TO MeAN Poticies IN Force OF TERMINATIONS BY LAPSE OF TWENTY-NINE LIFE INSURANCE COMPANIES FROM 1903 TO 1922, INCLUSIVE 
AVERAGES. 
| | | | 
y NAMES OF COMPANIES 1903 | 1904 | 1905 | 1906 | 1907 | 1908 | 1909 | 1910 | 1911 | 1912 | 1913 1914 | 1915 | 1916 | 1917 1918 | 1919 | 1920 | 1921 | 1922] 1903 | 1908 | 1913 | 1918 | 1908 
| } to | to | to to to 
| 1907 | 1912 | 1917 | 1922 | 1922 
} 
BOMB osc cieioagicleldiviecine dade | 2.98 | 3.12) 3.39) 3-44) 2.79) 2.68) 2.03) 2.00) 1.89) 1.98] 2.14) 2.53 2.60) 2.37) 2.42) 2.73) 2.24 2.86) 4.72| 3.88} 3.15) 2.15) 2.41, 3.37 2.80 
° HEMESINC ss naisiacaccasics cass doers 2.46 | 2.55) 2.38) 2.35) 1.45) 1.27} 0.94) 0.86) 0 65| 0.97| I.cO| 1.35, 1.24) 1.20) 1.29) I.12| 0.92, 1.69] 2.16] 1.97] 2.23) 0.94|.1.22; 1.66 1.49 
Connecticut General........... 3-47 | 3-55| 3-26) 3.38) 2.84) 2.66) 2.52) 2.50| 2.88) 3.06] 3.21) 3.39) 3.41| 2.88) 2.75) 2.79] 2.46) 3.23) 4.80] 2.21] 3.27| 2.76) 3.09) 3.14; 3.08 
Connecticut Mutual........... I.02 | I.00] 1.01} 1.02} 1.04! 1.33} 1.40] 1.46; 1.51; 1.89] 2.14) 2.29 2.22) 2.20] 2,23] 2.25| 1.86) 2.78] 3.57| 2.96] I.o1/ 1.53) 2.22) 2.74) 1.99 
Equitable, New York.......... 5.39 | 6.18) 7.52) 6.32) 2.36; 1.42) 1.49] 1.70! 1.74) 2.33] 2.32) 2.66) 2.61) 2.35] 2.43, 2.50) 2.19) 3.10) 4.60) 3.83] 5.60) £.75| 2.47| 3-33] 3.26 
Equitable, Des Moines........ 4-73 | 4.91] 5-45) 5.09] 3.83 4.06] 3.43) 3.57! 3.91) 4.07/ 4.71| 4.61) 4.00 4.13) 4.32) 4.36) 3.26 3.78! 4.95| 5-14] 4.76, 3.83) 4.32 4.45, 4.05 
Guardian, NeW YORE s scsieicescs 4.10) 4.59] 4.59) 4.65) 4.85! 2.88) 2.36) 2.28) 2.60) 2.73} 2.92| 3.52 2.98 2.46 2.98 2.87) 2.63) 3.03) 4.55) 4.10] 4.57, 2.57| 2.96) 3.42 3.34 
HOMmevele sis... cccsiescasioasanss 6.78 | 6.81| 6.84) 6.87| 5.74) 3-63, 2.94) 2.76) 3.04, 2.83) 2.94 3.35 3.30 3.14 2.84 3.42, 2.72, 3.84) 4.91] 2.97] 6.59) 3.03) 3.11 3.60 3 80 
doht Hancock «3.6 0% oie:eseces< 5.37 6 82) 7.14 8.36) 7.43 7-43) 5-51) 4-89) 4.45) 4.15) 4.95) 4.26 3.95 3.38 3.70! 3.65, 4.06 4.48] 5.50) 4.08] 7.24) 5.14) 3.84 4.43 4.45 
MAOH AAI 15: 5:0/55.9 xeistersnernne 5.89 6.52) 7.66 8.64) 6.81) 2.57; 2.22) 2.20) 2.53) 2.62) 2.57! 3.44 5.03) 3.69) 2.72) 2.29) 1.78) 2.83) 7.24) 5.67] 7.14) 2.43) 3-49 4.06 4.29 
{ 

Massachusetts Mutual.......... 3.47 | 3-20] 3.34) 3.36] 2.50! 2.21) 1.96) 2.01) 2.03) 2.03) 1.94) 1.90; I.94| 1.76) 1.62 1.60 1.13 1.81| 2.43] 1.85] 3.15) 2.05| 1.81, 1.77) 2.10 
MIEHEODOMtAN 6 1. icicisisiesie'sia cours 14.60 14.64|15.19 13.56/11.61/13.04) 9.75 7.68) 6.64 6.24, 6.70, 6.81 6.35 5.40 4.58 4.55 5.30 5.80) 9.39) 6.92/13.71| 8.33) 5.84) 6.65) 7.29 
Michigan Mutual......-.-..-.. 18.56 12.59] 8.59| 8.68] 7.43, 5.47) 3-92| 4.02) 4.84) 4.83] 5.48) 6.78) 7.48 5.65 5.42 5.13! 3.29) 4.40) 7.14] 6.16]11.07| 4.62! 6.12) 5 28) 6.91 
Mutual Benefit................ 1.86 2.02! 2.22) 2.11/ 1.76, 1.30, 0.93) 0.87) 1.22 1.06} 1.06) 1.10 1.02 1.07, I.00| 0.89, 0.60) 0.80) 0.99} 0.87] I.g9) 1.07, 1.07, 0.87 1.11 
Mutual of New York........... 5.02 5.28] 5.91, 6.11) 2.69] 1.47) 1.42) 1.81| 1.92| 2.18] 2.21) 2.13) 2.09) 1,87, 1.82) 1.84) 1.44) 1.91) 3.42| 2.35] 5.01] 1.77, 2.02 2.23) 2.68 
Nationalileile<. se casienvicsiiccs 4.86  5.37| 5.02) 6.08] 4.58] 3.38 2.32) 1.97) 1.97, 1.89) 1.86) 2.17, 2.30) 1.91) 1.69 1.56 1.10 1.69] 3.18) 2.48] 5.19] 2.24 2.09 2.06 2.67 
New LOT ST eee earn 2.73 3.22) 3-60 3.46 2.82 2.42) 1.73) 1.69 1.82 1.68) 1.78 1.81) I.91) 1.68 1.78 1.95) 1.35) 1.76) 3.9) 2.02] 3.17) 1.85) 1.82 2.06) 2.12 
New OEM e os cunts cans cceneens 6.26 | 6.52) 7.15 9.16) 4.66, 3.18, 2.37) 2.20) 225, 2.49) 2.08 2.39, 2.34) 2.04; 2.12) 2.43) 2.20 2.72) 3.78) 3.19] 6.79) 2.5¢) 2.17 2.91) 3.42 
Northwestern. Mutuals. .ic0-.:6 2.07 2.14| 2.25) 2.25} 1.99) 2.11; 1.68) 1.53) 1.61) 1.52] 1.55| 1.67| 1.67| 1.45) 1.23) 1.25} 0.83) 1.27; 1.92| 1.44] 2.14/ 1.68) 1.50 1.36) 1.59 
Warific Muttialice.cas: ccc. cece 18.65 16.84'18.47 9.88 4-10| 3-89) 2.49 2.22 I.gQ 1.88! 2.03) 2.03, 1.95 2.55 2.05 2.18) 1.81 2.28 4.27; 4.18]12.15) 2.56 2.08) 3.12 3.90 
Penn DENA a sicnae «aisle was 5-57 | 5-39| 5-95| 6.12] 5.36] 5.42! 2.69! 2.73) 2.42) 2.38) 2.25) 2.21, 2.28) 1.97/ 2.36; 1.85) 1.26) 1.73} 2.36) 2.19] 5.69] 3.14, 2.36 2.16) 2.87 
Phoenix NMEA sacle tad.eecc oretd 3.67 | 4.19] 5 30) 4.66) 4.16) 3.56) 2.73) 259] 2.89) 3.20) 3.77! 3.36, 3.43) 2.65! 2.05) 1.77 1.69) 1.89) 2.71| 2.41] 4.42| 2.98) 3.02 2.12/ 2.97 
Provident IVETE ALS ai g's'siaio'e cee es 2.77 | 2.84] 2.83) 2.94) 2.76, 2.93) 2.77| 2.46) 2.68) 2.82} 294 3.52 3.32 2.85 2.76| 2.39) 2.02) 2.72| 3.27) 2.83] 2.83) 2.73) 3.06 2.69) 2.86 
Prudential TCE OCCT COREE 10.91 |10.70| 8.31) 7.24] 5-75] 4.25} 3-43) 3-96) 2.76) 2.75] 2.42) 2.G2) 2.81' 2.73) 2.47) 2,52) 3.06) 2.74] 3.51| 2.90] 8 21/ 3.35/ 2.69) 2.98! 3.47 
Mate Mata... 0s cccccccenes 3.65 | 3.81| 3.48) 3.59) 2.93) 2.39] I.92) 1.68! 1.70 1.72} 2.07) 2.35) 2.26 1.87 1.87) 1.69) 1.34) 2.cOj 2.18] 1.66] 3.47) I.gI) 2.07. 1.79! 2.11 
Travelers Maciel niece miaic/sibpialnalsie'eis 3.29 | 3.45! 4-30) 3.96! 3.38) 3.06, 2.92) 3.85 3.48 3.25) 2.33) 3.86 3.46 3.04 4.34, 3.25) 2.45 3.33) 4.62] 4 43] 3.69) 3.33) 3.62 3.78 3.68 
Union Genital. costes cacdd css 5.03 | 5.00] 5.31 5.26) 3-77) 3-47, 2.77| 2.10] 1.99) 1.99} 2.21; 2.53) 2.79 2.34) 2.08) 2.19) 1.48) 1.81) 3.47] 2.64] 4.85) 2.43 2.38 2.38! 2.80 
Union WOMAN 5. vasesissecenes 6.14 6.06) 6.13) 7.02) 6.01) 3.23) 1.78) 1.84 2.17 2.27| 2.86 2.76 2.99 2.49 1.96 1.79) 1.13 1.69) 2.34) 2.26] 6.27) 2.26 2.62) 1.84 3.26 
Waited States... ..45.c0cccecvece 10.54 10.78) 8.78 6.62) 5.97) 4.51) 3.86, 3.80 3.27, 3.28) 3.91 4.70| 5.67 5.16 4.44) 4.12, 3.45) 3.17] 4.87) 5.76] 8.61; 3.77, 4.82 427) 5.61 
Averages (29 companies)..... 5.85 | 6.26} 6.80; 6.91! 4.54) 4.04) 3.17| 2.91| 2.83) 2.92) 2.96) 3.20) 3.14) 2.78, 2.65) 2.70 2.74 3.26) 4.93! 3.85] 6.13) 3.18) 2.93 3.37, 3-73 
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AGENTS WANTED! 








For attractive contracts write to 


The Union National Life Insurance Company 


Houston, Texas 


J. C. Stribling, President 


J. M. Yoes, Secretary 














PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 















Among the 125 com- 
panies writing Per- 
sonal Health and Ac- 
cident Insurance in 
the United States the 
Provident stuod 
TWELFTH in 1922 


DIRECT premium income, not including the 

income from our rapidly growing 
CONTRACTS Life and Liability Departments. 
AVAILABLE 


During the year the Provident 
IN 20 passed one of the oldest and best 
STATES companies in the business. It is 
now hot on the heels of another of 
national importance. 

It’s FULL SPEED AHEAD for 
the Provident. Why not travel 
with us? 























THE 


PROVIDENT 


Life and Accident Insurance Co. 
of Chattanooga 


Established 1887 
LIFE ACCIDENT HEALTH LIABILITY 
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EE 
President Case Talks 
(Continued from page 7) 


concerning our own future policy and actions. 
The strength of the National Association has 
always been measured by the efficiency of the 
several State associations comprising its mem- 
bership and proper attention must constantly 
he given to the development of enlarged and 
constructive programs for them. In turn they 
should render all possible assistance to the 
local boards within their respective territory, 
even as the local boards should always strive 
to serve the “every-day interests” of the local 
agents. 

The local agent, the local board, the State 
and the National associations, are the very 
“hone and sinew” of the American agency sys- 
tem, and if the system is to be maintained and 
perpetuated in this country, they must continu- 
ally increase in numbers and efficiency. Regu- 
lar conventions and meetings must be carefully 
arranged and worth-while programs prepared 
and carried out. Sectional interests must be 
submerged and in place thereof must come a 
national vision of the business as a whole. 

Such a policy will require much thought and 
study and sufficient funds to “put it over.” The 
present financial plan, under which the Na- 
tional Association is operating, has success- 
fully met the requirements of the past two 
years. The benefits which are derived by 
membership are far in excess of the dues they 
pay each year, for a National Association affili- 
ation is practically an “insurance policy” cover- 
ing the business interest of each individual 
member. 

Honest, constructive criticism should always 
be sought and encouraged, but destructive 
criticism, without a remedy should be heartily 
condemned. 

A qualified membership is an ideal for which 
to strive. Only by such can the maximum of 
service, that the public has a right to expect 
and to demand, be given. This is an important 
subject and during the past two years we have 
given it much serious thought and study. Co- 
Proper organization 
must be maintained. Efficiency must be de- 
veloped and a spirit of real service constantly 


operation is essential. 


preached and practiced. 

We cannot stand still. We must either go 
fall behind. Our policy is well 
Our objectives and our ideals are 
well worth while. Their achievement rests 
with you and me and with those who shall 


forward or 
defined. 


follow after us. 
San Jacinto Life’s New Home Office 
The San Jacinto Life 


" = Th 
of Beaumont, Texas, recently celebrated the 


Insurance Company 


lormal opening of its new home office structure 
to be known as the San Jacinto Life building. 

Elaborate ceremonies marked the occasion 
and the officers and directors sent out engraved 
Invitations to policyholders and to various other 
companies’ officials to be present. The exercises 
occupied the time from 2:00 to 5:00 o’clock 
in the afternoon and addresses were made by 
the president and officers of the company. 


PERSONAL HEALTH NEEDS 


Inventory of Physical and Mental 
Status as Necessary as Taking 
Stock of Merchandise 


PERIODIC MEDICAL EXAMINATION 
REQUIRED 





Research and Efforts of Life Extension 
Institute Constitute a Boon to Re- 
cipients—Modern Scientific Dis- 
coveries Made Use of Wherever 
Possible 
We often hear of a case where a serious ill- 
ness has terminated fatally, simply because the 
malady was not dealt with in what may be 
termed the initial stages. The reason why so 
many such cases come before our notice is 
that, whereas many men do not fail to period- 
ically check up on their general financial or 
business status, these self-same men neglect or 
do not know how to check up on their personal 

bill of health. 

No good business man would ever think of 
engaging in business without indulging in a 
periodical system of stocktaking and, in like 
manner, it behooves every man to know just 
how his profit and loss account from the stand- 
point of general health stands, what has been 
passed to the debit and what to the credit. 
Strange as it may seem, in spite of the great 
advance in education during the past decade, 
the average individual knows very little re- 
garding the intricacies of physiology and its 
kindred sciences. As a consequence, many 
people are inclined to nurse maladies of a more 
or less serious nature, whereas these people 
would not in the ordinary way dream of han- 
dling everyday affairs in such a_ haphazard 
manner. Yet, either through ignorance or 
apathy, they absolutely play up to failure as far 
as the business of health and longevity is con- 
cerned. 

Individual concentration and enterprise, as 
far as such a vital subject is concerned, is not 
sufficient. It is up to the individual to seek the 
co-operation of scientific brains specially trained 
in this particular subject. It was as a result 
of the proper appreciation of the need of such 
assistance, in helping ordinary people to thus 
provide for their own physical welfare, that 
the Life Extension Institute was founded some 
vears back. This organization has grown rap- 
idly with the years until it is now recognized 
as an institution of world-wide importance, it 
being readily appreciated that such a program 
as outlined by the founders could but mean 
advancement and progress in the truest sense 
of the word. 

A little knowledge is often a 
acquisition, and particularly so is this applic- 
able concerning such vital things as life and 


dangerous 


Science is continuously waging war 
health and life, and 


health. 
against the enemies of 
perpetual concentration as a protective barrage 
is undoubtedly the great secret of success. The 
Life Extension Institute, rendering the service 
that it does to many who are only too pleased 
to enter into the spirit of co-operation that 


33 


yields benefits far beyond ordinary financial 
value, is undoubtedly carrying on a work that 
cannot be very well overrated when due con- 
sideration is given to not only the health of 
the individual but also to the health of the 
nation at large. 


LIFE INSURANCE COMPANY OF VIR- 
GINIA HOLDS DISTRICT OUTING 
Annual Gathering Has Large Attendance— 
Superintendents and Officers on 
Speakers’ Program 
RicHMOND, VA., August 21.—The Baltimore, 
Md., Washington, D. C., and Alexandria, Va., 
district officers of Virginia held their annual 
outing at Chesapeake Beach last Friday. The 
meeting was well attended and successful in 

every respect. 

At the dinner served in the Casino, E. A. 
Crawford, supervisor of industrial division 
No. 2, was president and toastmaster. The 
following were seated at the speakers’ table: 
F. E. Hall, superintendent of ordinary agents; 
W. W. Archer, editor, industrial publications ; 
R. E. Henley, attorney; R. B. Pegram, super- 
intendent of industrial division No. 2; F. T. 
Townsend, assistant secretary; J. J. Tabb, 
cashier, ordinary department; William Thorn- 
ton, publication department; W. B. Grif- 
fin, manager, Baltimore district; L. L. Chan- 
dler, manager, Washington district. Each of 
the foregoing delivered a short address on the 


needs of the life insurance business and the 


problems confronting agents. 


NATIONAL FRATERNAL CONGRESS OF 
AMERICA 
Tenth Annual Convention at French Lick, 
Ind.—Prominent Speakers to Be Heard 
Fraternalists at the tenth annual convention 
of the National Fraternal Congress of America, 
to be held August 27 to 30 at French Lick 
Springs Hotel, French Lick, Ind., will have 
the henefit of hearing statesmen and leaders in 
other kinds of business, as well as insurance 
men, discourse upon subjects of general and 
educational interest. 
The title page of the official program con- 
a quotation by Norman B. Harris, an 


tains 
“Fraternal- 


active fraternal leader, who said: 
ism was the fundamental principle emanating 
from the innermost recesses of the hearts of 
They were 


the pilgrims of the Mayflower. 
doing for 


real fraternalists, conscientiously 
other the vital things for constructive 
civilization. The pilgrims’ kind of fraternal- 
ism, doing something unselfishly for others, is 
than anything else on 


each 


needed to-day more 


earth.” 

Prominent men have consented to address the 
The welcome will be extended by 
Warren T. McCray of Indiana 
James J. Davis, secretary of labor, will speak 
on “Fraternalism, Immigration, Naturalization 
and Labor. Mr. Davis is well known to fra- 
ternalism as the builder of the Loyal Order of 
Samuel 


congress. 


Governor 


Moose and the founder of Mooseheart. 
L. Ralston, United States Senator from In- 
diana, will speak on “Value of Life Insurance 
and Fraternalism to American Citizenship.” 








z H E S re CTAFO R Thursday 











WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI 


Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. 
If your record is clean and you can furnish evidence of your 
Ability as a Personal Producer, your application will be con- 


sidered. 
Address S. W. GOSS, Vice-President 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 


HOME LIFE INSURANCE COMPANy 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows: 


Premiums received during the year 1922................... $7,369,835 
Payments to Policyholders and their beneficiaries in Death sia 
Claims, Endowments, Dividends, Etc..............c00.. 5,400,769 
Amount added to the Insurance Reserve Funds............. 2'206'769 
Net Interest Income from Investment..................... y 110/922 
($722,352 in excess of the amount required to maintain the 
reserve) 
Actual mortality experience 52.87% of the amount expected. 
URIS TAS AEN EIB OL CE ato) 91/555 6-0 16,604) os 150. © 0: w ae. elaucie #4 sis sree endl aac $232,163,052 
PARR I SSOES 5. 5-55: din 9: 51050 wig ecb: Fealw ples a Wr seiw) Owe caren 46,253'715 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY NEW YORK 











INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
national Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successful demonstration. It isan exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 


‘A World of Strength” 











Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President 
LAWRENCE, KANSAS 
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The Company Behind the Policy 


The exceptional low premium rates for which Great-West Life pol- 
icies are notable, are based on the soundest principles—splendid 
investment—favorable mortality—low expense rate. 

If interested in Life Insurance write to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office Winnipeg 














EXCELLENT OPPORTUNITY 


tor Reliable, Energetic men to represent us in the states of 
illinois and Missouri with direct Home Office contracts, - Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society for Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 251,000 

The Reserve Fund is over $17,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

W. B. A. Health Centers in Every City 

Summer Camps and Clubs for Girls 

Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 


Write for information to 


MISS BINA M. WEST MISS FRANCES D. PARTRIDGE 
Supreme Commander, Port Huron, Mich. Supreme Record Keeper, Port Huron, Mich. 











—~————--— -  - —- 


‘GRAND RAPIDS LABEL CO. 


GRAND RAPIDS, 


ABE 








MIDLAND LIFE INSURANCE COMPANY | 
KANSAS CITY, MISSOURI 
THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City. | 


THE MANAGEMENT. Practical insurance men of long experience } 
’ 


and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, ) 


COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretar) 
} 
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Miscellaneous Insurance 








FIRE 


Policy of insurance against riots and 
strikes which insured the plaintiff's “interest 
in and legal liability for” property held by it 
does not cover owner’s interest in goods 
delivered to plaintiff but merely the plain- 
tif’s interest and any legal liability which 
the plaintiff may have incurred by agreement 
with the owner. 

A policy of insurance protected the plaintiff 
against “all direct loss or damage” to coats in 
plaintiff's possession as the result of certain 
causes, one of which was riot and civil com- 
motion. Policy specifically insured the plain- 
tif against direct loss or damage on “the con- 
tents of the building No. 1594-8 East New 
York avenue, Borough of Brooklyn, City of 
New York, except as were therein excluded, 
owned by the plaintiff or sold but not removed, 
also on plaintiff's interest in and legal liability 
for property held by plaintiff as follows, viz.: 
“in trust or On Commission or on joint account 
with others or on storage or for repairs.” 

Defendant’s the complaint 
mitted that certain property on plaintiff’s prem- 
ises was damaged or destroyed by a riot, and 
that plaintiff had expended upon such property 
work, labor and services of the value of $250.80. 
It was further alleged on information and be- 
lief that otherwise plaintiff had no interest in 
or legal liability for the said property which 
was not held by it in trust or on commission 
Plaintiff moved 
for a summary judgment on the ground that 


answer to ad- 


or on storage or for repairs. 


the defendant had no substantial defense to the 
action. Defendant appealed from the judgment 
which was entered upon the order granting 
plaintiff's motion. 

Held that it is clear upon the policy that 





NY 


-antial | 
s City. | 
rience } 
, 
OMA, 
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rials which it had put into them. 
property held by them in trust.” 


whereby the plaintiff assumed liability. 
afidavits, it 


tiff's affirmation,” 
nation or 


of the goods while in his’ possession. 
ant also claimed that the plaintiff fixed the 


plaintiff was insured first on goods owned by 
it, second on goods which had been owned by 
it but were sold, third for its own interest in 


the property of others upon its premises. The 
only interest which plaintiff had in certain goods 
of a third party on its premises at time of 
damage was the value of the work and mate- 


Plaintiff was 


also insured for “their legal liability for similar 


The bailee is 


never liable to the bailor except for the bailee’s 
negligence, in the absence of a special contract 


On the 


appears to be an undetermined 


question of fact whether the plaintiff did agree 
with third parties to be liable for any loss or 
damage to their coats. 


“The defendant’s denial 


sat least as strong and as plausible as the plain- 


It may be, on trial, that de- 


fendant will be able to show by cross-exami- 


otherwise that there was no such 


agreement making the plaintiff liable for loss 


Defend- 


= 








value of the goods and of his interest therein 
to suit himself, therefore the plaintiff's claim 
is not a liquidated claim. 

Judgment and order for the plaintiff should 
be reversed on the law, and the motion for 
judgment at this stage of the proceedings de- 
nied. 

Brooklyn Clothing Corporation, Respondent 
ws. Fidelity-Phenix Fire Insurance Company of 
New York, Appellant. 

Brooklyn Clothing Corperation, Respondent 
vs. People’s National Fire Insurance Company, 
1 ppellant Department, N. Y.), 205 
Ae De gag. 


(Second 


AUTOMOBILE 

Policy of automobile theft insurance 
excepted theft by any person in the service 
or employment of the insured: where insured 
left his automobile with a garage owner to 
have repairs made, and the car was seriously 
damaged while being driven by the garage 
owner for his own purposes, the insured may 
recover. 

The policy insured plaintiff against certain 
perils to his automobile, including “theft, rob- 
bery or pilferage, excepting by any person or 
persons in the assured’s household or in the as- 
employment, whether the 
theft, robbery or pilferage occur during the 
hours of such service or employment or not.” 


sured’s service or 


During the life of the policy the plaintiff left 
his car with a garage and repair shop for re- 
pairs. The garage owner took out the plain- 
tiff's automobile on a pleasure trip of his own 
The court held that the 


garage owner was not in the employ of the 


and badly damaged it. 


plaintiff, as that term is ordinarily used, nor 
was he a member of plaintiff’s household. The 
car had been left with him for repairs and the 
taking of the car in the manner described was 
a clear larceny, both under the statute and at 
common law. The evidence justified a finding 
of felonious intent. 

As the car the 
garage owner, the insured is entitled to recover 
the full amount of his loss. Judgment affirmed. 
Frederick R. Van Vechten vs. American Eagle 
Fire Insurance Company of New York. 4th 
Department, New York, 206 A. D. 30. 


was, therefore, stolen by 


BENEFIT 

Under a policy of disability insurance pro- 
viding for sick benefit in case the insured 
on becoming a victim of tuberculosis under 
the age of sixty is entitled to receive pay- 
ment on the basis of permanent disability. 

The policy of insurance protected the in- 
sured against permanent physical or mental dis- 
abilitv. The plaintiff, a man under the age of 
sixty, was afflicted with tuberculosis and claimed 
permanent disability intended to be covered by 
the policy. Policy in suit provded that the in- 


4 
PY 


MSUTANICE Decleian£ 


By Joseph @. Seller of the New York Bar 


surer will waive payment of its premiums dur- 
ing permanent disability; that the insured shall 
furnish due proof that he continues in a state 
of disahaility, and that if he recovers from 
further monthly 
further 


such state of disability, no 
premiums will be waived and no 
monthly premiums will be made. 
The court ruled that in using such language, 
the parties must have understood that the dis- 
ability, though permanent, might not continue. 
The policy applies to disease. It is difficult 
to say whether tuberculosis may ever be cured 
—it is a fixed disease, permanent in its nature 
and involving permanent or fixed incapacity of 
its victim to work for a prolonged period of 
time. Judgment for plaintiff affirmed. Joseph 
Ginell vs. The Prudential Insurance Company 


of America. 205 A. D. 494 (Third Depart- 
ment, N. Y.). 
BENEFIT 


A provision in the constitution of a fra- 
ternal benefit society, defining total dis- 
ability, is binding on member. 

Contract of insurance cannot be given an 
interpretation in variance with the clear 
sense and meaning of the language. 

Where a provision in the constitution of the 
society authorizes its beneficiary board to pay 
up to the full amount of the certificate, claims 
for disability of a character other than those 
mentioned in a section defining total disability 
within the contract of insurance, the payment 
thereunder is merely a gratuity and no recovery 
under such section can be enforced by the in- 
sured as a matter of right. 

The insured was a railroad switchman and 
a member of the Brotherhood of Railroad 
Trainmen, a fraternal beneficiary society. He 
brought an action upon his certificate of insur- 
ance against the Brotherhood, alleging that he 
had become totally and permanently disabled 
as defined in the rules and regulations of the 
defendant and claimed that he was entitled to 
receive the sum of $1500. He recovered a 
judgment for $1,859.38, which was affirmed in 
the Appellate Court and appealed to this court. 
The certificate was controlled by the Constitu- 
tion, Section 68 of which provided as follows: 

“Any member in good standing suffering, by 
means of physical separation, either the loss of 
hand at or above the wrist joint, or the loss 
of a foot at or above the ankle joint, or suffer- 
ing the loss of the sight of both eyes, shall be 
considered totally and permanently disabled, 
and shall receive, on sufficient and satisfactory 
proof of the same, the full amount of his bene- 
ficiary certificate, but not otherwise.” 

By subsequent amendments there was added 
a provision that the member, upon becoming 
considered 
The defense 


seventy years of should be 


age, 
totally and permanently disabled. 
was that the plaintiff did not, before the be- 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 





25 FRANKFORT ST. NEW YORK 




















Prominent Agents and Brokers 








FRANK J. HAIGHT f 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 


} 
Hubbell Building | 


Indianapolis, Ind. 
Des Moines, lowa. 














LEON IRWIN & CO., Inc.. New Orleans, La. 
REPRESENTING 

American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 





| anes Bidg., OKLAHOMA CITY, OKLA, 


T. J. McCOMB 
CONSULTING ACTUARY 








JULIAN C. HARVEY, F.A.1.A. 





CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 





_ ABBE 
fLEO H.WALDMAN 
A ~ * 








JNO. A. COPELAND 


F. M. SPEAKMAN, C. P, A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 





Consulting Actuary 





JAS. R. COTHRAN 


Associate 


322 HURT BLDG ATLANTA, GA. 




















Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. 8. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 
CONSULTING ACTUARIES 

50 BROAD STREET NEW YORK 


| 


A. SIGTENHORST 


ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Building 








CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











FREDERIC S. WITHINGTON, F. A. I. A. 


SAMUEL BARNETT 


CONSULTING ACTUARY 
I'NSURAN'CE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 





CONSULTING ACTUARY 





Insurance Exchange Bldg., Suite 948-949 


DES MOINES, IOWA 





MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 











A Policy Saved is a Policy Made 


THE OTIS HANN COMPANY, Inc. 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


Successors to 
Marcus Gunn, Consulting Actuary 





“Life Insurance Service”’ 





10 So. La Sa'le St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service’’ 











WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinations and Audits in all Branches of losurance 


43 Cedar Street, New York 








W. H. GOULD 
ACTUARY & EXAMINER 





W. B. YOUNG 
CONSULTING ACTUARY 
AND ACCOUNTANT 


D. R. McClurg, Associate 


Omaha, Neb. 





430 Peters Trust Bldg. 





SYSTEM REVISION 








78 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 





Consulting Engineers 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





_ 








JAMES H. WASHBURN, F.A.I.A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes. 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 








FREDERICK A. WALDRON 
CONSULTING ENGINEER 


Designer of 


HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 
37 WALL ST. Tel. HANOVER 6718 NEW YORK, N. Y- 
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THE SPECTATOR 


Miscellaneous Insurance 

















— 


Insurance Attorney 











Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadel phi- 
Frank R. Ambler, Gen. Mgr. 


ienced Investigators and Adjustere—-ila- 
tiny, ‘Property Damage, Collision, Auto Fire 
and Theft, Burglary, Plate Glass, Compensatio: 























Adjuster 














Tel. Mulberry 2613 
NEW JERSEY CLAIMS 
Investigated and adjusted. Alllines handled. 


Cooperation and quick results. Thoroughly 
conversant New York and Connecticut. 


J. L. CHEREPY 








Proctor Building Newark, N. J. 














Statisticians 











— 
STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. TF-xpert comp- 
tometer operators on short notice. 


FENWAY COMPANY, INC. 

















Whitehall 20 Vesey Street 
7796 New York 
Underwriters 


Statistical Bureau, Inc. 





We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 








| 50 John St. New York City 





ginning of the suit, suffer the loss by amputa- 
tion or physical separation of either hand or 
ether feot or the loss of the sight of both 
tyes completely and permanently or otherwise 
and had not arrived at the age of seventy years. 

Section 70 provided as follows: 

“All claims for disability not coming within 
the provision of section 68 shall be held to be 
addressed to the systematic benevolence of the 
brotherhood and shall in no case be made the 
basis of any legal liability on the part of the 
brotherhood. Every such claim shall be re- 
Hterred to the beneficiary board, composed of 
‘the president, assistant president and general 
secretary and treasurer, who shall prescribe the 
character and decide as to the sufficiency of 
j the Proofs to he furnished by the claimant, and 
approved hy said board the claimant shall be 





paid an amount equal to the ful! amount of 
the certificate held by him, and such payment 
shall be considered a surrender and cancella- 
tion of such certificate, provided that the ap- 
proval of said board shall be required as a con- 
dition precedent to the right of any such claim- 
ant to benefits hereunder; and it is agreed that 
this section may be pleaded in bar of any suit 
or action at law or in equity which may be 
commenced in any court to enforce the payment 
of any such claim. No appeal shall be allowed 
from the action of said board in any case, but 
the general secretary and treasurer shall report 
all disapproved claims made under this section 
to the board of insurance at its next annual 
meeting for such disposition as such board of 
insurance shall deem just and proper.” 

The plaintiff in his pleadings alleged that in 
the performance of his duties of railroad 
switchman and while a member of the society 
in good standaing he was accidentally thrown 
from a freight car and his back, spinal column 
and other parts of his body were so injured that 
he was permanently prevented from perform- 
ing his duties as a railroad switchman and was 
permanently disabled. 

The court held that the society is only bound 
to pay for total disability when the conditions 
As plaintiff 
clearly was not within the terms of the dis- 
ability mentioned in section 68 of the Constitu- 
tion, the society is not liable. 


exist provided for in section 68. 


Other injuries not mentioned in section 68 
are not covered by the certificate and there is 
no argeement to pay for them, although they 
As to 
the 
no 


are equally permanent and disabling. 
section 70, it was perfectly competent for 
society to provide that members having 
legal claim under their contracts upon the 
ciety may apply to the beneficiary board for 
relief and be bound by its decision. Section 
70 is not a contract to pay a definite sum upon 


So- 


the happening of a certain event; it is an agree- 
ment to pay the sum allowed to the insured by 
the beneficiary board of the society. The ap- 
proval of this board is an express condition 
precedent to the liability of the society. Such 
a stipulation is not void, for members of an 
association may provide that the decision of the 
hoard of directors shall be conclusive of any 
dispute arising between any member and the 
association. “In cases of doubt the language 
of insurance policies is to be construed most 
strongly against the insurer, but a contract of 
insurance cannot, more than any other con- 
tract, be given an interpretation of variance 
with the clear sense and meaning of the lan- 
suage in which it is expressed.” Judgment re- 
versed. 

Kelly vs. Brotherhood of Railroad Train- 
men, Supreme Court of Til, 140 Northeastern 


Reporter, Page 5. 
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in Indianapolis under the supervision 
the police 
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\ campaign automobile safety driving 
been conducted 
Ti Indianapolis 
force and the daily 
The police department made all tests and a long list of 
per. 
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cash prize 


NEW MISSOURI RATES 


Manual Just Issued Makes Revision 
of Employers’ Liability Schedules 


BECOME EFFECTIVE SEPTEMBER 1 





Many Classes of Industry Affected—In- 
creases in Boot and Shoe Factories 
Total 20 Per Cent—Companies Now 

Able to Write Business Under 
Suitable Conditions 
St. Lours, Mo., August 21. em- 
ployers are reaping the harvest of the ambu- 


-\lissouri 


lance-chasing lawyers who, succeeding in many 
repeated the State 
quate workmen’s compensation laws, have piled 


attempts to give ade- 
up the burden of personal injury damage judg- 
ments against casualty insurance companies 
writing such lines. 

New manual rates just issued by the Na- 
tional Bureau of Casualty and Surety Under- 
writers will become effective in Missouri, Sep- 
tember 1. Although there are some reductions 
in rates, especially in the building construction 
lines, the new rates are expected to return from 
20 to 25 per cent more premiums in the aggre- 
gate than the old schedule. The added toll the 
employers of the State will thus be called upon 
to pay to the ambulance chasers will total sev- 
eral hundred thousand dollars annually, it has 
been estimated. 

The new manual represents the first attempt 
made in ten years to make a general revision 
of the employers’ liability rates. It represents 
the experience of the past several years, and is 
expected to place the Missouri business on a 
self-sustaining basis. 

Perhaps the hardest hit industry in the State 
is the boot and shoe factories of St. Louis and 
elsewhere in Missouri. The basic rate on that 
55 cents, an 
construction 


line has jumped from 25 cents to 
increase of 120 per cent. In the 
line carpenter rates went from $3.58 to $6.11. 
Steel casting plants advanced from $3.58 to 
$4.26. Some of the decreases were masonry 
lines from $4.51 to $3.57 and iron foundries 
from $3.58 to $2.62. ji 

For many years Missouri enjoyed among the 
lowest rates on liability insurance of any State 
in the Union, but because of the well-organized 
activities of the ambulance-chasing type of per- 
sonal injury judgment lawyer the companies 
have been compelled to raise their rates from 
time to time, until to-day the State’s rates are 
among the highest in the country. 

In recent months conditions in Missouri have 
become so acute many insurance companies 
have curtailed their liability insurance business 
there. Several companies have quit writing 
manufacturing and industrial entirely. 
Others are selecting their risks with care, issu- 
ing policies to department stores and similar in- 
stitutions in conjunction with public liability 
One or two companies have quit the 
It is helieved the new rates will 


risks 


business. 
State entirely. 
permit the companies to operate in Missouri 
without a loss. If this is so it will perhaps 
open the way to admission for companies which 


had withdrawn. 





THE SPECTATOR 











1923 POCKET STATISTICS 


Relating to the Insurance Business 


Useful to Insurer and Insured 


THE SPECTATOR COMPANY 


Has issued its standard annual statistical publications as follows: 


THE FIRE INSURANCE POCKET INDEX, showing the condition 
of the principal stock fire insurance companies in comparative 
form for ten years. 

THE LIFE INSURANCE POLICYHOLDERS’ POCKET INDEX, 
showing the financial condition and business transactions of 
American and Canadian life insurance companies in compara- 
tive form for five years. : 

THE POCKET REGISTER OF LIFE ASSOCIATIONS, showing 
the condition and business stipulated premium, assessment 
and fraternal associations; comparative tables for five years. 

THE POCKET REGISTER OF ACCIDENT INSURANCE, 
showing the condition and business of stock and assessment 
accident insurance companies and associations transacting 
personal accident insurance; comparative tables for five years. 

THE HANDY CHART OF CASUALTY, SURETY AND MISCEL- 
LANEOUS INSURANCE COMPANIES IN AMERICA, 
showing detail condition and business of 104 companies 
transacting various classes of business in comparative form 
for ten years; also additional table listing 176 companies not 
writing multiple casualty lines, or whose operations are more 
limited, showing one year’s figures only. 

The above publications contain the statistics of the companies, compiled from 
official reports, and include the transactions of 1922. The tables are made up in 
convenient pocket form, having serviceable manila covers, and are invaluable 
to insurance men of all classes for ready reference. These publications are 
frequently spoken of as ‘“‘Spectator Charts,’’ and have become standard authori- 
ties because of their trustworthiness and the convenient manner in which they 


are made up. 
PRICES 
In Manila Cover 75 cents In Flexible Pocketbook $1.25 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


Live Men Wanted 


BY the largest life insurance company in the Middle West 
writing both Industrial and Ordinary. 

Only four other life insurance companies in the United States 
have more policyholders than the Western and Southern 
Now in its 3tth year, it is entering a new era of growth and 
offers excellent opportunities at this time to insurance mep 
especially those with Industrial insurance experience, : 


The Western and Southern Life Insurance (Co, 
CINCINNATI, OHIO 
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CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: 
555 Asylum Street 

CHAS. H. POST, U. S. Manager 
R. C. CHRISTOPHER, Assistant U. S. Manager 


Hartford, Conn, 














PUBLICATIONS OF C. & E. LAYTGN, 


The undersigned are sole agents in the United States f. lished : 
publishing house of Charles & Edwin Layton of London, asia one peer : 
publications on fire, life, marine and other branches of insurance embrace the 4 
valuable and standard treatises on these subjects. mae 

SEND TEN CENT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY ; 
135 WILLIAM STREET, NEW YORK _ 




















Thousands of Legal Decisions are Contained in 


HUDDY ON AUTOMOBILES 


Sixth Edition, 1922 


This valuable reference work is of use to 
Insurance Companies, Claim Adjusters and 
Automobile Insurance Agents 


All Phases of the Law of Automobiles Covered. 
The chapter Titles are: 


. Cyclists, riders and miscellane 


. Definitions 
ous travelers 


. Historical 





WON MOON 


. Nature and status 


Right to use highways 
Statutory regulations 
Municipal ordinances 

Federal control over motoring 
Licensing and registration 


. Jitneys, taxicabs and public 


carriage for hire 


. Private carriage for hire 

. Garages 

. Chauffeurs 

. Miscellaneous subjects of regu- 


lation 


. Law of the road 

. Negligence, in general 

. Collisions with other vehicles 

. Collisions with pedestrians 

. Contributory negligence of pe- 


destrians 


20. Frightening horses 

21. Railroad crossings 

22. Street railways 

23. Liability of owner for conduct 


of driver 


24. Status of guests and passengers 
25. Safety of highway for automo- 


bilists 


26. Measure of damages for injury 


to automobile 


27. Criminal liability 

28. The manufacturer 

29. INSURANCE 

30. Sales 

31. Liens 

2. Evidence 

33. Forfeiture of vehicle for viola- 


tion of law 


1382 Royal Octavo Pages 
Price, $12. 


THE SPECTATOR COMPANY 
Selling Agents 


CHICAGO 


NEW YORK 


SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


MORE THAN $30,060,000.00 
Paid in Claims during the last 20 Years. 

















C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 
The National Life & Accident Insurance Co. 
Home Office: National Building NASHVILLE, TENN 








Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one aed 
Premiums 5 cents to 50 cents per week. 








JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 














Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 
Sound = Progressive = Successful 
$112,500,000 
12,100,000 


Operates in Texas only 


Insurance in Force over 
Assets over 
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